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THE paper read by William B. Ellison of the New York 
bar before the Insurance Society of New York at its meeting 
last week was an interesting document. It was entitled “In- 
surance Contracts before the Courts.” The speaker referred 
to the fact that the courts and juries are, as a rule, prejudiced 
in advance against insurance corporations, and frequently go 
out of their way to give verdicts against them. Referring to the 
express conditions of the standard form of insurance policies 
he cited instances showing that these conditions were fre- 
quently ignored entirely, or their language distorted to an 
opposite meaning from what was obviously intended. In otlier 
instances, as he showed, the courts made decisions directly 
opposed to each other and to precedents. The conclusion to 
be reached from Mr. Ellison’s address was that no matter 
how carefully worded a contract of insurance may be, the 
ordinary jury will find some way to evade its conditions and 
to render a verdict against the company if possible. This 
tendency on the part of juries to favor the insured may be 
attributed to a prejudice against corporations in general, and 
to the fact that jurymen are generally policyholders them- 
selves, with a possibility of their becoming claimants in the 
future. Hence their sympathies go out to the insured, regard- 
less of law or contracts. But no excuse can be found for the 
judges who ignore legal precedents and the strict letter of 
the contract, or who take delight in speaking disparagingly 
of insurance companies, as has been done on several occasions. 
The Insurance Society is doing first-class educational work in 
securing papers and lectures from experts on the numerous 
technicalities of fire underwriting. 





In a recent article in THe SPECTATOR it was shown that 
wealthy persons desiring to leave money to their heirs, or to 
others, could escape the inheritance tax by taking out policies 
of insurance upon their lives for the benefit of those whom 
they desired to remember in a substantial manner. The article 
contained this sentence: “By paying the premiums himself a 
person can name any one he chooses to receive the proceeds 
of any policy for any amount, and life insurance policies are 
exempt from taxation of all kinds.” A correspondent seems 
to think that the taxes imposed upon life companies in the 
several States is a tax upon policies, but this is not so, as the 
beneficiary under a life insurance policy has no tax whatever 
to pay on account of it. A State may impose such burden- 
some taxes upon the companies as to compel them to charge a 
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higher premium to the insured, but when the policy is paid 
for its proceeds are free and clear from taxation, and the 
beneficiary escapes the inheritance tax that is so industriously 
sought for by tax assessors. If, however, a policy is made 
payable to the estate of the insured, that is another matter, 
and the proceeds would undoubtedly be subjected to the same 
taxes as the rest of the estate. A bill was introduced in the 
Kentucky legislature a few weeks ago that proposed to tax 
as personal property the cash value of life insurance policies 
held by residents of that State, but the bill was promptly 
killed. No State has yet placed such a tax upon life insur- 
ance companies as to cause them to discriminate in rates 
against the citizens of such State. On the contrary, premium 
rates are uniform throughout the country, and discrimination 
between insurants of the same class is prohibited. When 
wealthy men attempt to dispose of their property by will, a 
legal contest over its provisions is very apt to be the result, 
so that the simplest way for them to provide for those whom 
they wish to benefit is to secure life insurance policies, pay- 
able to whomsoever they choose to name. The beneficiary 
would then get at once, and without fear of legal entangle- 
ments, the sum designed for him. Life insurance policies are 
quick assets, and not subject to any taxation discount. 





A FEW years ago there was a war of rates in fire insur- 
ance in New York city, immediately preceded by a similar 
war on the Pacific Coast. Rates were all in the air, and no 
agent could quote a premium for a given risk that was not 
underbid by a rival agent; anyone desiring a policy of fire 
insurance could get it for the asking. Propertyowners re- 
joiced and tumbled over each other in their anxiety to cancel 
their old policies, get the return premium, and new policies at 
tates so low as to make the insuring companies appear ridicu- 
lous. This state of things lasted for a long time, and the 
business of fire underwriting was thoroughly demoralized. 
Finally better counsels prevailed and the companies gave 
up their fight for low rates, but it took years for them to 
get back to the position they occupied “befo’ de wah.” Now 
they are attempting to advance rates to a profitable basis, after 
several years of heavy losses, and are realizing to the fullest 
extent how much easier it is to pull down than to build up— 
how much quicker and easier rates can be cut than advanced. 


The very policyholders who exposed themselves to heart fail- 


ure in their haste to profit by the new-rate craze, are now the 
heartiest “kickers” when the companies are trying to secure 
enough income to guarantee their continued solvency. They 
wal and gnash their teeth in the offices of the agents till the 
atmosphere is blue from the vigorous language they use, and 
they write letiers to the daily papers denouncing the “grasp- 
ing” companies from whose “oppression” they are suffering. 
All this because fire underwriters are striving to do what 
every sensible man does to save himself from bankruptcy— 
make their income equal to their outgo. There was no “kick- 
ing” when rates were cut to a point that saddled the com- 
panies with risks and losses for wholly inadequate compensa- 
tion, but it’s the other fellow’s ox that is being gored when 
propertyowners are asked to pay a fair price for their insur- 
But the companies that engaged in the rate wars re- 


ance. 
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ferred to, thereby teaching the public to expect low rates, are 
largely responsible for the present disturbed state of the in- 
surance atmosphere. The iconoclastic business seldom pays. 
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THE New York legislature adjourned early last week with- 
out having passed any bills particularly damaging to insurance 
interests. Many such bills were introduced, evidently with a 
view to “striking” the companies to defeat them, but all such 
were strangled in committees. Some “old rounders,” that ap- 
pear regularly at every session, were presented, but they re- 
ceived little consideration in the committees. A bill to permit 
an insurance company whose capital is impaired to reduce 
its capital stock to cover such impairment passed both houses. 
Another bill requiring Lloyds organizations to make certain 
reports to the Insurance Superintendent also passed. Both 
these bills are expected to receive the Governor’s approval. 
The Lloyds bill is a step in the right direction, as calculated 
to secure some degree of publicity regarding these organiza- 
tions. It does not, however, require Lloyds to make annua} 
reports of their financial standing and business transactions, as 
is required of the regular stock companies. The Lloyds 
organizations appeal to the public for patronage, but neglect 
to make exhibits of their condition or to show their right to 
public confidence. Until they consent to make full reports 
as a basis upon which to be judged as to their trustworthiness, 
they will continue to be looked upon with doubt and suspicion 
by propertyowners. There has been such a falling off in in- 
surance facilities of late, owing to the withdrawal of com- 
panies and the reduction of lines carried by those still in 
business, that there is a good field for well-organized, substan- 
tially endorsed Lloyds that have a responsible financial back- 
ing. Those that take the public fully into their confidence in 
these respects are likely to do a good business. The public 
was so badly bitten a few years ago by “fake” Lloyds that 
there is much prejudice against this form of insurance, and 
the best way to overcome that prejudice is to play the game 
with an open hand. It is unfortunate that the bill that passed 
the legislature does not call for detailed annual reports. 





Last year the New York legislature passed a law taxing 
domestic and other State corporations for the privilege of 
doing business within the State. This is known as the cor- 
poration franchise tax, and in the case of insurance com- 
panies is in addition to the taxes and fees imposed by the in- 
surance laws of the State. The franchise tax is collected by 
the State Comptroller, and insurance companies are re- 
quired to pay one per cent upon the premiums col- 
lected in the State by them the preceding calendar year. 
Reports are to be made to the Comptroller on or before 
March 1, showing the business done in the State up to Decem- 
ber 31 of the preceding year. The full text of this law was 
given in The Insurance Year Book (life volume) last year. 
Wisconsin has a law taxing life insurance companies doing 
business in that State $300, and exacting certain fees in ad- 
dition. It also has what is known as the reciprocal or retalia- 
tory law, and it is in accordance with this that Commissioner 
Giljohann gets in his fine work on the New York companies. 
The Northwestern Mutual Life of Milwaukee does a large 
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volume of business in New York State, and the Comptroller 
recently required it to pay a franchise tax amounting to $27,- 
539 over and above the taxes and fees provided for in the in- 
surance laws. Commissioner Giljohann does not propose that 
New York State shall get away with that amount of Wiscon- 
sin money so easily, so he brings into play the retaliatory pro- 
vision of the insurance law, and requires that the eleven New 
York State companies doing business in that State shall pay 
an additional tax of one per cent on the gross premiums col- 
lected by them in Wisconsin last year. The total sum comes 
so near to what the Northwestern Mutual had to pay in New 
‘York that the difference is not worth talking about. There 
are ten other States that have life insurance companies doing 
business in New York State, and all of them have the re- 
taliatory provision in their insurance laws. If the Comptroller 
enforces the franchise tax against these companies, and the ten 
States retaliate, as Wisconsin has done, the New York com- 
panies will have a very pretty tax bill to pay. It does not 
seem possible that New York legislators could have under- 
stood the peculiar workings of the insurance retaliatory law 
in different States when it applied the franchise tax to in- 
surance companies. As it stands, the New York companies 
must pay to the Comptroller a tax of one per cent on the busi- 
ness they do in the State, and a similar tax to other States for 
all the business they do in them, simply that New York may 
profit by an unreasonable franchise tax. The Supreme Court 
of one of the Southern States—Georgia, if we remember 
rightly—several years ago decided that the reciprocal law was 
unconstitutional; that the legislature could not shift the re- 
sponsibility of fixing the rate of taxation to other shoulders, 
but must clearly define what such taxes should be. This seems 
to be a good time to test the validity of such law in Northern 
courts, and Wisconsin offers a splendid field for such a legal 
contest. 





In the general discussion that is going on among fire un- 
derwriters, propertyowners and the newspapers, relative to 
the recent advance of rates, the statement is frequently met 
to the effect that instead of raising rates, the companies should 
reduce their expenses. It is an easy matter to criticise the 
methods and cost of carrying on the business of fire insurance, 
but the long experience of the men in control of the companies 
teaches them that present methods are necessary for 
their own protection and the safety of propertyowners, 
and that the cost of pursuing those methods is chargeable to 
a great extent to the carelessness and reckless indifference 
of propertyowners. If buildings were properly constructed 
and their contents adequately protected, the cost of insurance 
would be greatly reduced—in fact, there would be compara- 
tively little need of insurance or of costly fire departments and 
water systems, upon which many millions of dollars are spent 
annually. So long as propertyowners are reckless in regard 
to fire protection, the fire insurance companies must, for their 
own safety, and in the interests of the public, assume the duties 
that properly belong to the owners. Hence the necessity for 
the employment of an army of surveyors, inspectors, special 
agents, adjusters, etc., and the maintenance of boards and as- 
sociations, and the employment of scientists to enlighten the 
public regarding special hazards, and furnish information that 
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it is not a legitimate function of the companies to supply. 
Under existing conditions, however, propertyowners can ob- 
tain insurance at reasonable rates if they will adopt the fire 
preventive methods recommended by the companies, as rebates 
from standard rates are allowed for certain fire protective ap- 
pliances. This is a reward to propertyowners who do their 
simple duty. If proper fire preventive measures were enforced 
by law, or voluntarily adopted by propertyowners, the rates 
of insurance could be materially lessened. But the buildings 
generally in use to-day are not of such a character as to 
warrant belief in any material reduction of the annual fire 
loss. 
* * * * * 

There is one proposition now before the underwriting fra- 
ternity looking to a reduction of expenses in the management 
of the business, and that is cutting down the rate of commis- 
sions paid to agents and brokers. The rates paid generally 
are twenty-five per cent and fifteen per cent of the premium, 
according to the class of risk insured. The argument favor- 
ing the reduction is, substantially, that as rates are increased 
twenty-five per cent, the revenue of the agent is increased 
proportionately, and that he is not entitled to compensation 
on the increased amount that comes to him through no effort 
of his own. It is maintained that it involves no more work on 
the part of an agent to secure the new rate than it did the old 
one, but if he is to be paid for the increase, it should be upon 
a lower basis of commissions for his entire business. The 
proposition that is being advocated is a reduction of five per 
cent in the rate of commissions. Wherever it has been 
broached to the agents, they have entered a vigorous protest 
against its adoption. They argue that the increase in rates will 
reduce the volume of their business, and that, consequently, 
their revenue will be decreased by the advance, and that to 
maintain their income at a fair living rate they must have the 
full commission on their entire business. There is much to be 
said on both sides of the question. Statistics show that 115 
companies last year lost $10,000,000 on their underwriting 
transactions, and the outlook for the present year does not 
promise better results unless the advance in rates serves to 
compensate for the loss. Agents received their full com- 
pensation on the business they sent the companies last year, 
including the risks that were burned. The companies have 
stood their ground manfully, but they now ask the agents to 
co-operate with them in an effort to place fire underwriting 
on a profitable basis for the benefit of all concerned in it. It 
is customary in other lines of business, when there comes an 
unprofitable season, for the managers to reduce the salaries or 
wages of all their employees, restoring them when better con- 
ditions prevail. It would seem to be right and proper for fire 
insurance agents to meet their employers on some fair and 
equitable basis, not leaving to the companies to bear in future, 
as they have in the past, the entire burden of an unprofitable 
business. There is little likelihood of there being any com- 
bination of companies to enforce a reduction of com- 
missions, but each company will probably deal with 
its agents in its own way. It is a question that ought to 
receive the most careful consideration from all interested 
parties, and no action be taken thereon that is likely to breed 
dissatisfaction and antagonism. 
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IN AND ABOUT NEW YORK 


During the last few days, and, in fact, for more than two weeks, it 
has been frequently remarked at local counters that there was notice- 
able an unusual slump in business, especially for this season of the 
year. One prominent application clerk stated recently that, although 
the rates upon certain classes of risks had been increased, the rather 
surprising dulness of trading and the lack of demand for new business 
would operate to preclude the possibility of any advance of premium 
income for his office. 


Circular No. 349 states that the brokerage certificate (No. 23,350) 
of Frank A. Miller has been revoked. 


A question which is agitating the minds of many prominent men in 
the business of fire insurance is as to which direction from Wall street 
the “district” will move—east through Pine and Cedar streets or 
north up William street. Recent transactions in real estate indicate 
that the financial section requires more room than can be found in the 
immediate vicinity of Wall street, and that Pine street (and even 
William street up to Cedar street at least) may be called upon to fur- 
nish office accomomdations. 

Coffee lines were handled in large amounts on Monday and Tues- 
day, the merchandise being stored in Woodruff’s and Roberts’ stores, 
Brooklyn. 

Orders for May renewals, somewhat delayed this year, have com- 
menced to appear. 


There has been a rather heavy demand lately for cotton lines, es- 
pecially in Red Hook stores Nos. 310, 340, 341 and 343. 


Burke & Brown will move about May 1 to the first floor of the 
Caledonian building. 


A. H. Wray, manager of the Commercial Union of London, will 
probably take a vacation in the latter part of April, to be spent 
abroad. 


The Eagle Fire Company’s building at 71 Wall street has been sold. 
The Eagle takes in part payment the property at the corner of Front 
and Depeyster streets, which it will put on the market for sale. 

Charles Lyman Case, manager of the London Assurance, has re- 
cently arrived on the Kronprinz Wilhelm. 


Life and Casualty Notes. 

Charles W. Lapitz, formerly assistant superintendent for the Brook- 
lyn office of the Bankers Life of New York in the Temple Bar build- 
ing, has been appointed superintendent for that branch to succeed Ar- 
thur T. Porter. Mr. Lapitz is a very enterprising young man with an 
excellent record. 


F. L. Hoffman, statistician of the Prudential Insurance Company, 
delivered a lecture on sub-standard risks before the Life Underwriters 
Association of New York on Monday afternoon in the board room of 
the New York Board of Fire Underwriters. There was a large num- 
ber present, who followed the lecture with great interest. A series of 
charts and diagrams were used in illustration, and it is safe to say 
that those who heard the lecture went away with a deeper apprecia- 
tion of the responsibility attaching to the medical director, and they 
will have in future more charitable feelings when they have a risk re- 
jected. A vote of thanks was tendered Mr. Hoffman for his very in- 
teresting and instructive address. 


The Life Underwriters Association of New York will, at the regular 
April meeting on the 22d inst., hold a dinner and follow it by an in- 
formal discussion on how best to further the best interests of the 
association. President Brinkerhoff and Chairman Vrooman of the 
executive committee are working hard to make this year a successful 
one in the history of the organization. 


William E. Ingersoll, for many years the director-general for the 
New York Life Insurance Company in Europe, with headquarters at 
Paris, has arrived in New York for a month’s stay. He has been con- 
nected with the New York Life for more than twenty-five years in its 
European work. During his brief stay here he is to be the guest of 
President McCall. 
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CHICAGO AND THE WEST. 

The average of the conclusions reached at the recent Philadelphia 
sessions of the Western Union is, in the main, a furthering of that 
collective individuality which makes for more adequate rates without 
running foul of the anarchical legislation interfering with associated 
work in fire insurance. It is clear that the companies will have to con- 
tinue the rating work through local initiative, after keeping up the 
educational campaign for the joint benefit of the agents as well as 
the public. 

The local and special agents are after all the ones who are best 
able to judge of the sincerity of the companies in the issue of their 
individual circulars. One well-known office issues its own set of 
minimum rates upon certain classes instead of following the alterna- 
tive plan of putting them on the prohibited list. Minimum rates, for 
example, of three per cent on department store stocks, one and three- 
quarters on wholesale dry goods, three and one-half on wholesale 
furniture, two per cent on wholesale groceries, and four per cent on 
wholesale tobacco are virtually an invitation to “‘please favor some 
other company.” 

As not much new capital seems to be forthcoming in fire insurance, 
old capital is seeking in some quarters to do double or triple service, 
especially while the Munich Reinsurance Company is temporarily in- 
capacitated in Illinois, through its differences with the State Depart- 
ment. George F. Penfield of Rockford, who recently resigned the 
secretaryship of the Insurance Company of the State of Illinois, is now 
furthering a more pretentious enterprise in getting up a joint policy 
issue by the Farmers and Merchants of Nebraska, the German of 
Indianapolis, and the National of Allegheny, all of which have hereto- 
fore transacted a separate business in Chicago along conservative 
lines. 

A. W. Worthington becomes assistant secretary of the Insurance 
Company of the State of Illinois. He is well known here, and is at 
present connected with the Western department of the Delaware and 
Reliance. Secretary George L. Wiley may be congratulated upon his 
choice of so capable and energetic a deputy. 

George L. McCurdy has applied for membership in the Chicago 
Underwriters Association on the basis of being the sole agent for 
Cook county of the Sea and Lake Insurance Company. Whether this 
watery institution will also do fire business is not at present set forth 
in the recommendation of the executive committee. 

Already the executive committee has its hands full of requests for 
“constructions” and changes in the rules recently adopted without that 
careful analysis and discussion which the importance of the whole 
subject should have demanded. The sprinkler maintenance clause is 
said to be cumbersome, the restrictive clauses as to special articles not 
properly understood, the “foundations” rule involving doubt, and the 
coinsurance percentages in the case of elevator buildings not correctly 
interpreted. The Chicago Telephone Company has taken advantage 
of the situation by suggesting a larger switchboard in the association 
rooms to admit of an exclusive connection between the association 
and all its members, as well as a further connection between all mem- 
bers through the asssociation exchange. 


A fine silver service will be presented to Thomas A. Bowden on the 
occasion of his retirement from the office of superintendent of surveys, 
together with an engrossed address expressive of the good-will of the 
entire association. Mr. Bowden retires full of honors and full of 
vigor, prepared to take hold of insurance ‘‘on the other side of the 
table” as a member of the well-known firm of Case, Shepherd & Co. 

There will soon have to be a return to the use of the term “‘actuary” 
in fire insurance to explain how, technically, it was possible, for ex- 
ample in 1901, for the Lion of London to have made an underwriting 
profit of $2500 upon its American business, while the Liverpool and 
London and Globe lost $519,351. It is, of course, all due to the dis- 
tinction between premiums “earned” and premiums “received.” A 
larger loser than the Liverpool and London and Globe was the Hart- 
ford, which shows an underwriting loss of $827,099. “‘Come, now, 


let’s be honest,” as the late Colonel Ingersoll used to say. Which 
would you rather have had, stock in the “fortunate” Lion, or in the 
“unfortunate” Liverpool and London and Globe or Hartford in 1901 
or any other year? 
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BOSTON AND VICINITY. 

The insurance committee of the legislature has reported leave to 
withdraw on the bill to regulate the liability of members of mutual 
fire insurance companies. 

G. K. Tinker, North Adams, Mass., has been appointed New 
England special agent of the Atlas of London. 


The Boston Insurance Company has declared a dividend of three 
per cent, and the North American one of two and one-half per cent. 


The Boston Protective Department has elected the following of- 
ficers: President, B. B. Whittemore; Vice-President, Frederick 
Hinckley; directors for three years, E. D. Blake, R. F. Barrett and 
Geo. A. Russell. Geo. A. Eastman and Wm. H. Ellison, retiring 
directors, were given a complimentary banquet at The Tuilleries, 
Wednesday evening. 

J. F. Burnside has resigned the chairmanship of the Taunton 
(Mass.) committee of the New England Insurance Exchange, and A. 
N. Williams succeeds Mr. Furness on the Farmington Valley (Conn.) 
committee. 


Life and Casualty Notes. 

The legislative committee on insurance has reported that the bill 
relative to the examination of fraternal beneficiary associations ought 
not to pass. The bill proposed that a copy of an association’s by-laws 
should be given to the Insurance Commissioner, at his request, so 
that he might judge whether or not it is entitled to operate in this 
State; that its annual report shall embody an explicit statement of 
amounts paid to officers as compensation for services rendered, and 
that the Commissioner shall decide when an official examination shall 
be made, instead of leaving it, as the present law does, to the officers 
of the organization. 

It is now stated that there is no likelihood that the surety com- 
panies doing business in Boston, for the present year, at least, will 
arrive at any agreement to maintain uniform rates with regard to 
liquor license bonds. The rates at which these bonds are now written 
ranges all the way from one dollar to ten dollars per thousand. 


The legislative committee on insurance has reported leave to with- 
draw on the bill to regulate dealings between industrial life insurance 
companies and their agents. 


The United States Circuit Court, Boston, Friday morning, by Judge 
L. B. Colt, held that the Mutual Life of New York may maintain a 
bill for the surrender and cancellation of an insurance policy for 
$240,000 granted to James C. Pearson, who died before the first 
premium had been received at the home office, although it had been 
paid to an agent of the company. It was said that Mr. Pearson’s 
private secretary paid the premium and obtained the policy after the 
insured had been taken ill. The judge based his decision on the find- 
ing that the policy had been obtained by “gross fraud, intentional or 
otherwise.” 

George H. Mooers, Boston, was arrested Tuesday, charged with 
larceny. He is an agent of the New York Life and it is alleged that 
he collected money as a premium on a policy, and failed to make 
a proper return to the company. 


The Massachusetts life insurance companies are receiving bills for 
taxes from the State of New York, and Massachusetts may be ex- 
pected to return the compliment. A mere exchange of checks— 
that’s all. 

Charles B. Dunkerton, a prominent insurance man of Worcester, 
Mass., agent of the Connecticut General, died after a brief illness of 
pneumonia, Wednesday morning, the 26th ult., leaving a widow, 
two sons and a daughter. Mr. Dunkerton was born at Mount 
Minacke, N. S., April 6, 1842. On his mother’s side he was connected 
with one of the oldest families of the British peerage, that of the 
Marquis of Lansdowne, formerly Governor-General of Canada. Mr. 
Dunkerton came to Worcester in 1867. He was intimately con- 
nected with several secret and fraternal orders, being prominent in 
all, particularly in the Odd Fellows, in which he had held the office 
of grand patriarch of Massachusetts; and in the grand lodge he 
served as chief of staff and adjutant-general of the uniformed 
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rank of Massachusetts. He was also a Mason of high standing. He 
stood high in business circles, and his integrity was never doubted. 
The funeral took place Friday afternoon, from All Souls’ Church, in 
Worcester. 

Some weeks ago mention was made in this column relative to the 
change in the laws of Maryland, exempting surety and casualty com- 
panies from other States from paying to Maryland a fee, or tax. 
Massachusetts has no surety or casualty companies operating in 
Maryland, and, on the authority of an opinion by the Attorney-Gen- 
eral, Commissioner Cutting notified the Maryland companiesthat they 
would be required to pay the usual fees, as, in its reciprocal law, 
Massachusetts did not discriminate as to companies engaged in dif- 
ferent lines of business. This week the Attorney-General reversed 
his former decision, giving it as his opinion that this State cannot 
rightfully collect from the Maryland companies, basing his opinion 
on the fact that the statute “provides only ‘like obligations’ upon all 
insurance companies.” Accordingly the fees that had been paid by 
two surety companies have been returned to them. 


Beginning May 1, Frank A Colley will look after the interests of 
the Union Casualty in Massachusetts only, and the rest of the New 
England field, which Mr. Colley has heretofore covered, will be under 
State agents reporting directly to New York. 





NOTES FROM PHILADELPHIA. 

The Philadelphia Fire Underwriters Association, under circular 
No. 424, rules that all policies written under minimum rates of the 
association, except the minimum rates for “all buildings not other- 
wise rated” and “all contents of any building which are not other- 
wise rated,” must limit the occupancy of the risk to the class to which 
the minimum applies or to one not more hazardous. Circular No. 
428 says: 

Whenever, in any risk rated under other than the dry house 
schedule, a patent dryer is used, a charge of 25 cents shall be added 
in the rate to the charge otherwise made for the patent dryer, if the 
bearings of the fan are not outside the dry box and properly ar- 
ranged. 

The rule covering small dry houses as adopted October 16, 1900, 
is amended to read: 

In rating small dry houses (where no raw stock is dried) using 
only approved machines dryers (the bearings of fan being outside of 
dry box and properly arranged), the secretary may deduct thirty per 
cent from the basis rate applying under dry house schedule. 

Owing to the opinion of the Insurance Commissioner of the State 
of New Jersey that “it is contrary to the standard fire insurance 
policy law of the State to use what is commonly known as the five 
per cent clause, either in connection with a coinsurance clause or 
separately,” the Philadelphia Suburban Underwriters Association has 
abrogated that clause in so far as it applies to risks rated in that 
State. Regarding the recent change by this association in the rates 
on farm dwellings in Pennsylvania, to make them conform to the 
rates on unprotected suburban dwellings, it will be recalled that this 
apparently ridiculous position was referred to in these columns last 
year, and the responsibility placed on one company which refused to 
be a party to the suburban agreement if the rate on farm dwellings 
in this State exceeded 75 cents for five years. Whether from sad 
experience or the knowledge that outside of their office practically 
all the companies which insured that class of business (and they 
are really very few) obtained a higher rate than this, the fact is 
that this company has finally yielded to the opinion of the major- 
ity, and agreed to the minimum rate of one per cent for 
five years on all unprotected dwellings in Pennsylvania. The follow- 
ing have been changed from class “A” to class “B” of protected 
towns: Jenkintown, North Wales, Perkasie, Quakertown and Sellers- 
ville. Avondale and Swarthmore have been added to, and Aldan, 
Ardmore and Telford have been removed from, the list of class “B” 
towns. The following changes in rules and rates of this association 
are also noted: the rule allowing a building located within 700 feet 
of a public fire hydrant to be classed as protected has been changed 
to read 300 feet. The perpetual rate of 2.50 for mercantile risks class 
“A” or “B” has been abrogated, and hereafter the rates for such 
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risks come under the general rule of twelve annuals. The following 
rule has been added: 

Daily reports will not be stamped “correct” for a longer period 
than fifteen days before commencement of new risk or renewal. 

The managing committee of the Philadelphia Suburban Under- 
writers Association orders that in the Pennsylvania territory of the 
association buildings and contents of all specifically rated manu- 
facturing risks and special hazards, mercantile and storage risks and 
hotels and all minimum rates, pages 50 to 60, inclusive, of the Penn- 
sylvania Rate Book, must be written with eighty per cent coin- 
surance clause, with a few exceptions. 


The executive committee of the Philadelphia Fire Underwriters 


Association, after carefully considering the report of its sub-commit- 
tee which conferred with the trades league committee as to the rate 


advance, has forwarded a reply embodying the points briefly stated 


below: 

First. Fire underwriting has been so unprofitable of late years that 
many companies have been obliged to withdraw from business, and 
those remaining. have lost enormous sums of money on their under- 
writing. According to a table compiled from official reports of the 
Insurance Department of Pennsylvania, this loss, from January 1, 
1890, to the close of 1900, amounted to over $25,000,000 net. A similar 
loss in I90I is estimated at from $15,000,000 to $20,000,000 (official 
reports I90I are not yet printed); and the losses of 1902 to date are 
far in excess of any previous year. In consequence of this state of 
affairs rates are being advanced by the companies in all sections east 
of the Rocky Mountains. 

Second. That the business in Philadelphia has contributed to the 
results already stated, the net loss for the last seven years (official 
figures are not obtainable for a longer period) being upward of $750,- 
000; that is to say, that the companies doing business here sunk that 
large sum for the privilege of doing it. 

Third. The congested district showed a loss, during the same 
period, of upward of $6,000,000, 

Fourth. The question of the proper way to make an advance was 
considered by this committee for at least three weeks, and the plan 
now in force was adopted after a session lasting about five hours. We 
believe it to be right. 

Fifth. It makes no difference in a conflagration hazard what the 
primary rate is on an exposed risk. It may be rated as a small dry 
goods store at a very low rate, or as a wholesale drug store at a 
high rate; the conflagration hazard is the same to both; the actual 
rateor the actual occupancy will makeno difference: the conflagration 
hazard is the only factor, therefore a flat advance is right. The same 
remarks apply to the suggestion about the separate treatment of in- 
dividual risks. 


The underwriters keenly appreciate the feelings of the merchant 
and manufacturer on the subject of rate increase, but with us it is a 
matter of self-preservation. If we are to continue to do business we 
must get enough premium to pay the losses and expenses. We can- 
not be expected to continue at a loss indefinitely. No merchant or 
manufacturer would do such a thing. After a full consideration of all 
that was presented by your committee, and also a full reconsideration 
of the whole subject, we feel that our previous action was right and 
we are obliged to adhere to it. 

Referring to your inquiry about the twenty-five-cent “pink slip” 
charge, permit us to recall the facts: This charge was made because 
of a deficient water supply in the congested district, and the under- 
standing was that when this deficiency was removed the charge would 
be discontinued. The water committee of Council held a meeting at 
the City Hall, where the plan was discussed and a number of citizens 
heard in its support. The underwriters, through their representatives, 
said that when the system as proposed was completed, including the 
pumping station, the pink:slip should be promptly removed, but if the 
pumping station was not put up, and a fireboat was to be depended 
on to keep up the pressure, we were not then prepared to say what 
would be done, as it depended entirely on the deficiency of such an in- 
stallation which would have to be shown. That has been our position 
ever since, and is so now. There are two important factors in the 
boat installation: Can sufficient pressure be developed to render 
proper service? Where will the boat be at the time of the fire—will 
she be at her station at the occurrence of the fire, or will she be at a 
fire somewhere else in the harbor or on some other duty for the de- 
partment? Our position on this subject has not changed. 


Life and Casualty Notes. 


A number of dissatisfied certificate holders have inaugurated an 
inquiry into the conduct of the Grand Fraternity, a fraternal organ- 
ization founded in 1885. 


The Provident Life and Trust has appointed Vail & Eldredge 


’ 
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general agents for California, with headquarters at San Francisco. 
Both of these gentlemen have heretofore been connected with the 
home office of the company in this city. Irving R. Cowles of Den- 
ver has been appointed by the same company general agent for 
Colorado. 


Joseph Ashbrook, manager of the insurance department of the 
Provident Life and Trust Company, is slowly recovering from the 
operation for appendicitis which he recently underwent, and has been 
removed to his home. 


Stone, Mathews & Co. have been appointed by the Union Casualty 
and Surety Company, Philadelphia, agents for the plate-glass de- 
partment of the company. 





AN INVALUABLE FIELD PUBLICATION. 


On March 31 The Spectator Company received the first copies of The 
Handy Guide to Premium Rates, Applications and Policies for 1902, 
and deliveries are now being made as rapidly as the facilities of the 
binders will allow. This is the eleventh annual edition of this highly 
valuable field publication, and its reputation for accuracy, convenience 
and completeness is so well established throughout the field that any 
extended comment on its merits is unnecessary. As in previous years, 
a most thorough and careful revision of the data presented for each 
company has been made, and much new information has been inserted. 
Last year several companies changed their standard of reserve valua- 
tion, and since the tenth annual edition was issued other companies 
have gone to a higher reserve basis, whose new figures are included 
in the present edition. A statement at the head of the first page of 
premium rates for each company, showing the standard of reserve 
used in their computation, will be found of value in competition. 
Special attention has been given to the presentation of premium rates 
and surrender values, which are shown in such variety and in so con- 
venient a manner that the busy field man can at once find the neces- 
sary data for comparison of his own company with any other. 

In addition to the variety of new data presented for the several com- 
panies and details relating to ten new organizations, the current edition 
contains a series of tables giving the net premiums and reserve values 
on five, ten, fifteen and twenty year term policies by the American 
Experience Table of Mortality at three and three and one-half per 
cent interest. These tables have never before been published, and 
can only be found in The Handy Guide for 1902. 

Mechanically, the eleventh annual edition is equal to previous issues 
in style and quality of typography, presswork and binding. It has 
been enlarged by sixty pages, making 800 in all; but the thin paper 
used keeps the work down to a convenient size. The number of com- 
panies included in this edition has been increased to seventy-two, in- 
cluding five Canadian companies, so that practically every company 
actively engaged in the prosecution of new business is represented. 
As indicating the extent of the revision which the book has undergone, 
it may be stated that over one-fourth consists of entirely new data, 
while over two-thirds of the pages have had changes made in them. 

While the book, as shown above, has been so materially enlarged 
and improved, the price remains the same, viz., $2 per copy, and those 
persons who have not yet ordered the 1902 edition should do so at 
once in order that they may promptly be in possession of this most 
valuable work. During the present year the publishers will, as usual, 
issue three supplements, at intervals of three months, covering any 
new plans which may be issued by the several companies. Subscribers 
to The Handy Guide, by remitting seventy-five cents in addition to 
the price of the complete work, will have their names recorded and 
the supplements forwarded to them immediately on publication. All 
orders must be addressed to The Spectator Company, 95 William 
street, New York. 





—The present fire alarm apparatus of the city of Cleveland being inadequate 
and out of date, measures are being taken to supply q new fire alarm system for 
that city. 
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one on account of the dearth of insurance enactments. Out of thirty 
odd insurance bills introduced, scarcely more than one-third escaped 
from committee, and of this number but seven passed both Senate and As- 
sembly and reached the Governor. Thus far but one has been signed— 
Senator Elsberg’s, amending section 2 of chapter 285 of the laws of 1884 
relative to the transfer of securities and property of bankrupt corporations. 
It provides that in every case where life insurance or annuity companies, 
or any corporation of either class specified in articles 2 and 5 of the in- 
surance law (relating to life, health, casualty, title and credit guaranty 
corporations), has been, or hereafter may be, dissolved and a receiver 
appointed, all securities and funds deposited by such company, prior 
to dissolution, with the Superintendent of Insurance for the protection 
of its policyholders may, by order of the court, upon the application of 
the Attorney-General, be transferred to the said receiver. 

Two of the bills of Assemblyman Sulzberger of New York city, which at 
the time of their introduction—his anti-compact bill and his fire insur- 
ance brokers’ license bill—attracted some attention, expired in committee. 
One hearing was had upon them when the opposition proved so strong 
that the committee determined not to report either of the measures, even 
for consideration of the House. 

For the second time Assemblyman McKeown of Brooklyn met defeat 
with his bill to incorporate the Fidelity Mutual Title Insurance Com- 
pany. It passed the Assembly, but never got beyond the third-reading 
stage in the Senate. 

A similar fate befell a bill of Assemblyman Sanders of New York city, 
amending the insurance law so as to class as insurance corporations all 
corporations agreeing to furnish burial in case of death, and medical at- 
tendance in case of sickness. It succeeded in getting through the Assem- 
bly, after encountering some opposition, but fell by the wayside on third 
reading in the Senate. 

A bill of Assemblyman Weeks of New York city, introduced late in 
the session, was one to authorize the licensing of brokers for marine in- 
surance by the Superintendent of Insurance, and making regulations for 
the same. It got out of committee, but never advanced beyond second 
reading in the House. 

Senator Malby, chairman of the Senate insurance committee, had better 
fortune with his insurance bills than any other legislator. Three of them 
passed; one has been signed and the other two are now before the 
Governor awaiting his consideration. One amends the charter of the 
National Travelers Insurance Company so as to provide that at least two- 
thirds of its directors shall together hold either in their own right or ina 
representative capacity a majority in amount of the company’s capital 
stock. The bill also provides that the directors may further extend, 
but shall not curtail the right of voting at elections for members of the 
board of directors to any class or classes of its policyholders, under such 
regulations as they may prescribe, upon obtaining the approval of the 
Superintendent of Insurance thereto in writing. 

The two other bills of Senator Malby which were passed and sent to 
the Governor were recognized as Insurance Department measures, and on 
that account are expected to become laws. One allows an insurance cor- 
poration to reduce its capital stock to make good an impairment; this 
one has been signed. The other bill is known as the Lloyds bill. It re- 
quires all such associations which on April 1, 1902, are lawfully engaged 
in insurance business in this State, or which are entitled to do such busi- 
ness, to file with the Superintendent of Insurance on or before Septem- 
ber 1, 1902, a copy of their original articles of association, or co- 
partnership agreement, together with the amendments thereto, verified 
by the affidavit of some officer of the corporation or copartnership, and 
stating the kinds of business engaged in, and the names under which it 
has been doing business. It is made unlawful to carry on such business 
in this State after September 1, 1902, unless such Lloyds associations 
comply with the terms of the act in question. 

Another fortunate legislator was Senator Donnelly of New York city, 
who managed to pass his bill amending the insurance law relative to in- 
surance upon the lives of minors so as to provide that minors who have 
a father or brother may become insured. 

Assemblyman J. T. Smith of Dutchess introduced an Insurance Depart- 
ment measure, which passed both houses of the legislature and is before 
the Governor. It adds a new section to the insurance law, as follows: 

“Section 121.—Construction of certain provisions in policies. Notwith- 
standing the provisions of the preceding sections, a provision in a fire in- 
surance policy that the policy shall be void unless otherwise provided by 
agreement, endorsed on the policy, or added thereto, if the premises be 
or become vacant or unoccupied and so remain for a specified period of 
time, or that such policy shall become void if the manufacturing or other 
establishment covered in the policy shall cease to be operated for a speci- 
fied period of time, or any other equivalent expression, shall be construed 
to be applicable only to loss occurring during the time such premises are 
vacant or unoccupied, or such manufacturing or other establishment is not 
operated, in excess of the time limitation specified in the policy, and upon 
such premises being reoccupied, or such manufacturing or other business 
being resumed during the term of the policy, such policy shall be of full 
force and effect according to the terms thereof.”’ 

Albany, April 2. LANCASTER. 


—The special agents of companies doing business in Vicksburg, Miss., have 
formulated certain requirements for the relief of the existing insurance conditions, 
and have forwarded the same to the Mayor and Bcard of Aldermen, with resolu- 
tions attached, to the effect that if these requirements are not favorably acted 
upon their companies will cease doing business in Vicksburg on April 15. 






































April 3, 1902] 


CASUALTY INSURANCE. 


—A report is current that the Atna Life contemplates entering the 
liability field. 

—The Rhode Island Life and Accident Company of Providence 
name of a new company seeking incorporation. 

—The Fidelity and Deposit Company of Maryland has declared a quar- 
terly dividend of three and one-quarter per cent. 


is the 


—Charles W. Dean has been appointed resident manager at Jersey City, 
N. J., for the Union Causalty and Surety Company. 

—The Washington Industrial Sick Benefit Insurance Underwriters As- 
sociation has been incorporated at Washington, D. C. 


—During February the inspectors of the Fidelity and Casualty in- 
spected 1590 boilers internally, 5048 externally and 1897 elevators. 

—E. R. Chandler has been appointed general agent for the New Amster- 
dam Casualty Company for Michigan, with headquarters in Detroit. 


—General agents are experiencing a reduction in commissions on lia- 
bility lines and in some cases the commission basis has been replaced by 
salaries. 

—The City Trust, Safe Deposit and Surety Company of Philadelphia has 
complied with the Maryland laws, but up to this time has not appointed 
an agent. 

—The Great Northern Express Company is insured against train rob- 
bery in the sum of $100,000 by the United States Fidelity and Guaranty 
Company. 

—The North American has appointed A. Maxwell Lyon, formerly with 
the Great Eastern Casualty at Detroit, manager, with offices in the 
Majestic building. 

—R. C. Eastman of Minneapolis, Minn., has been appointed by the 
Travelers as resident agent for -life and accident branches, with head- 
quarters in the Edwards building. 

—The Pacific Mutual and Travelers have issued new manuals on rail- 
road instalment business for all new roads they procure. Some occupa- 
tions are quoted at advanced rates. 

—The Ocean Accident and Guarantee having found the writing of 
burglary insurance on mercantile risks very unprofitable, has discon- 
tinued writing this class of business. 

—Louis Becker, agent for the Columbian Relief and Accident Associa- 
tion, Indianapolis, Ind., is missing. He is said to have had a considerable 
amount of money with him when last seen. 

—George C. Brown, general agent of the Maryland Casualty for Ohio, 
has been compelled to reduce his territory owing to continued ill health. 
Skiff & Nichols of Cincinnati will hereafter have charge of Southern Ohio. 


—Rather than deposit the required $1000 with the State Treasurer of 
Wisconsin, the Bankers Accident of Des Moines, National Masonic Ac- 
cident Association of Des Moines and the Union Men’s Mutual have with- 
drawn from the State. 

—H. A. Brainard, formerly with the tna accident department in 
Buffalo, N. Y., and Arthur Danahy have formed a partnership and opened 
offices in Ellicott Square. The new firm will have the general agency of the 
General Accident of Perth. 

—The growth of the Central Accident Insurance Company to the posi- 
tion of second place in the amount of paid premiums in Pennsylvania is 
worthy of notice, the company having accomplished this result within the 
short period of seven years. 

—The Wisconsin Association of Accident and Sick Benefit Insurance 
Companies met at Oshkosh on March 12 and elected John T. Kelly presi- 
dent. The object of the association will be to protect the associated com- 
panies from fraudulent claims by policyholders. 

—The Indemnity Insurance Company of West Virginia has been char- 
tered, with a capital of $50,000, half of which has been subscribed. The 
officers are: B. W. Foster, president; Capt. T. West Peyton, secretary; 
F. D. Fuller, treasurer; Elliott Northcott, counsel. 

—Superintendent S. L. Hutchinson of the Clarksville office of the 
Southern Mutual Aid Association of Birmingham, Ala., states that not- 
withstanding the prejudicial reports circulated regarding his company, it 
will be relicensed and continue to transact business in Tennessee. 


—Press reports and despatches during the month of February, 1902, as 
collated by the Fidelity and Casualty Company of New York, indicate 
defalcations as under: Federal and State, $21,501; municipal, $19,136; 
transportation companies, $38,160; benevolent associations, $4,368; court 
trusts, $32,313; banks, $169,000; insurance companies, $15,833; commercial 
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corporations and firms, $52,490; miscellaneous, $64,913. Total, $417,714. 
No shortages in building, savings and loan associations were reported for 
February. 


—Phypers Brothers & Co. have been appointed general agents for 
the boiler department of the United States Casualty at Cleveland, Ohio. 
The firm now has, in addition to four fire companies, the United States 
for boiler, the Pacific Surety for plate glass and the Travelers for life, 
accident and liability. 


—The Ohio House committee on insurance will recommend the passage 
of the Moore bill exempting surety companies from making a deposit of 
$30,000 with the Insurance Department. The bill authorizing the transfer 
of supervision of title guarantee companies from the Insurance Depart- 
ment to the State Auditor will also be recommended. 


—The new Empire State Surety Company will be represented in Man- 
hattan, Bronx and Richmond boroughs, New York city, by ex-Park Com- 
missioner George C. Clausen and former Police Commissioner James Ryan 
of Buffalo, under the firm name of Clausen & Ryan, with offices at 156 
Broadway, Manhattan. The capital stock of the company will be increased 
on April 1 to $250,000, with a surplus of $125,000. 


—Elmer H. Dearth, Commissioner of Insurance for Minnesota, in his 
preliminary report for 1901, says of employer’s liability insurance: 

Experience has demonstrated the fact that to determine the actual 
liability, in the way of losses, on this class of risks, is a very difficult mat- 
ter, as until the statute of limitation runs out the company is not secure 
against a damage suit, on account of casualties that may have occurred 
in previous years. The companies, however, have profited by the sad 
experience of those companies which have met with disaster in the past, 
and through a thorough and systematic classification of risks and careful 
and judicious underwriting many are showing a: profit on the right side 
of the ledger. , 


The Commissioner says regarding assessment accident insurance that: 


In common with the ordinary assessment life associations the com- 
panies or associations transacting the business of accident insurance upon 
the assessment plan have been constantly dropping by the wayside. At 
the close of the year 1901 there was only about one-half the amount of 
accident insurance, written on the assessment plan, outstanding or in 
force, as compared with that at the close of the year 1900. 


—The United States Casualty is circulating among its agents an in- 
teresting story detailing the experiences in the courts of one Patrick 
Dowling. In 1872 Mr. Dowling, being then a lad of seventeen employed 
in a machine shop in St. Louis, met with an accident which resulted in 
the loss of his leg. In 1875 he brought suit against his employers and was 
nonsuited. An appeal resulted in an order to try the case again, which 
decision the Court of Appeals affirmed. The case was retried in 1882 and 
Dowling obtained a verdict for $10,000 which was appealed from, and the 
Supreme Court ordered a new trial. This third trial took place ir 1886 
and a verdict for $12,000 was given Dowling. Appeal was again taken 
and in 1890, nineteen years after the accident, the verdict was affirmed 
and the employing firm had to pay nearly $20,000, covering the verdict, 
interest and costs of the several trials and appeals. Employer’s liability 
insurance now covers such a case as this and the employing firm is re- 
leased from much tedious litigation. The document in question ought to 
prove a valuable aid to the agents of the United States Casualty in 
canvassing for employer’s liability risks. 











NEWS OF THE WEEK. 


Minnesota Insurance Laws and Digest of Insurance Decisions. 
ELMER H. DEARTH, Insurance Commissioner of Minnesota, has done a good 
piece of work in preparing an annotated compilation of the Minnesota 
insurance statutes together with all amendments thereto. The last 
compilation of the Minnesota statutes appeared in 1894, and the present 
work includes a comprehensive table showing all enactments in the way 
of new laws or amendments which the several sessions of the Minnesota 
legislature has passed since that time. Such compilations of laws are 
always valuable and insurance companies of all classes, as well as field 
men, will find Mr. Dearth’s work of increasing value. 

In addition to the laws there is given, in the form of an appendix, a full 
and complete digest of every decision handed down by the Supreme Court 
of Minnesota, also by the lower Federal Courts and the Supreme Courts 
of the United States, from the earliest days of the State to August 1, 1901. 

The book shows, therefore, not only the laws, but their interpretation by 
the highest courts. In this manner the compilation will aid as a guide 
to those who are looking up the laws of the State and enable them to 
determine their exact meaning. 

This work should be in the hands of every insurance company and field 
man connected directly or indirectly with Minnesota insurance matters 
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and copies may be obtained through The Spectator Company at the fol- 
lowing prices: $2 per copy bound in black cloth, $2.50 per copy bound in 
half leather, and $3.50 per copy bound in full law sheep. Orders addressed 
to The Spectator Company, 95 William street, New York, will be promptly 
filled. 
Tenth Anniversary of George W. Perkins as an Officer ot the 
New York Life. 

ON the first day of April George W. Perkins concluded ten years of serv- 
ice as an executive officer of the New York Life Insurance Company. He 
was first called to the home officeof thecompany upon the accession of John 
A. McCall to the presidency of the company, ten years ago, and became 
third vice-president in charge of the agency force. During these years he 
has devoted his best energies to the development of the business of the 
company through the agency system, and in recognition of the valuable 
services rendered it was proposed to commemorate his ten years of service 
by presenting the company, through him, a large volume of business as 
a token of the esteem in which he is held by the field representatives of 
the company. Forty-eight days was the limit of time allowed agents in 
which to secure the business presented in his honor, and every agent in 
the field worked full time and with his best ability to secure as large an 
amount of new business as possible before the first of April. 

As stated, the seven weeks’ contest in honor of Second Vice-President 
Perkins, terminated on Monday, and the applications sent in by the agents 
will be quite $60,000,000. This, added to the $56,000,000 obtained during 
the six weeks’ testimonial to President McCall, makes a total of $116,000,- 
000 in applications received during the first thirteen weeks of the year. 
If this progress is continued, President McCall’s anticipation of $300,000,- 
000 in paid-for business in 1902 will undoubtedly be realized. 

George W. Perkins is well known in life insurance circles, and had an 
established reputation as an agency manager before his election as one of 
the vice-presidents of the New York Life. His career has been a phenom- 
enal one, and serves to show what individual pluck, perseverance and in- 
dustry, combined with natural ability, can do. It presents a study for 
young men, and should be an inspiration to develop the best there is in 
them, and is an example to be followed. His advancement from an office 
boy in an agency office of the New York Life in an interior State to bea 
prominent executive officer of one of the largest life insurance companies 
in the world, to a partnership in the largest financial house in the country 
having an international reputation, and to the position of a Wall street 
magnate, shows what perseverance, personal energy and indomitable will 
can do. A brief résumé of his career will not be out of place at this time. 

At the age of fifteen young Perkins was employed as an office boy in 
the New York Life agency in Cleveland, Ohio; he was ambitious, a will- 
ing worker, and soon gained the confidence of his employers and those 
with whom he was brought in contact. He had no intention, however, of 
being a drudge and doing menial work all his life, and, seeing that others 
were paid liberally for writing life insurance, he concluded that he could 
do as well, at least, as some whose work he knew about. He studied the 
business day and night, and watched the methods pursued by the agents 
who were bringing in applications. He soon tried his youthful hand at 
canvassing and was quite successful even at first, but practice and ex- 
perience and the knowledge of men that he gained soon converted the 
young office boy into an accomplished solicitor of life insurance. He was 
recognized as a regular member of the agency force, where his opportuni- 
ties were enlarged, and he found that not only was he profitably employed, 
but that he was storing up a knowledge of men and business that was 
highly valuable. As a solicitor young Perkins grew in Importance and 
value as he grew in stature, and so proved his adaptability to circum- 
stances and conditions as to stamp him a leader among men. By the 
time he had reached his majority his ability was recognized by the com- 
pany he served, and he was made a full-fledged agent and placed in 
charge of its business in several of the Western States. Here his energies, 
his ideas of organization and his strenuous personality came into play and 
served him to good purpose. He worked among his agents, studying their 
peculiarities and their individual capacity, assigning to each the work he 
was best qualified to do. He brought new men into the business and 
trained them himself, and his success soon gave him the pick of the best 
men that others had trained. In apportioning their work he gave to each 
that for which he thought him especially suited and expected him to do it. 
If he wanted a man approached with a view to selling him a $100,000 
policy he did not assign to the work a man whose limit was a $30,000 
policy; he never tried to cut wood with a hammer. It was not long before 
the New York Life’s agency, under Mr. Perkins’ management, became 
famous for the amount of insurance it wrote year by year, and the Per- 
kins methods were urged upon every agent. While exacting the most 





that could be obtained from his subordinates, Mr. Perkins treated them 
always with kindness, so that they loved him and swore by him. 
When John A. McCall became president of the New York Life he needed 
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a man who could inspire the agents in the entire field with confidence; 
one who would zealously strive to reinstate the company, which had been 
under fire and suffered in its reputation. He called upon Mr. Perkins to 
accept an executive position in the home office of the company, commend- 
ing him to the board of managers as a competent man with splendid abil- 
ity for handling men young and ambitious. He was chosen third vice- 
president of the company and assigned to the management of the large 
agency force. His influence in the field, where he had by personal effort 
won such laurels for himself, was soon felt at the home office of the com- 
pany. By methods peculiarly his own he stimulated the agents, encourag- 
ing them at all times and rewarding them when they did well. The drones 
were weeded out, and only the workers were tolerated. He has always 
been the agent’s man and friend. Knowing their work thoroughly from 
practical experience, he has sympathized with them, encouraged the hesi- 


‘tating and lent a helping hand to everyone who seemed to need it. He 


knew, better than most executive officers of insurance companies know, 
what the men in the field want and what the public wants. As an execu- 
tive officer his influence was used to supply the requirements of the agents 
and the demands of the public as to forms of policies, etc. His experi- 
ence in the field especially fitted him for this position, and his winning 
personality enabled him to accomplish wonders with the field force. 

Among other innovations Mr. Perkins introduced what is known as the 
“branch office’’ system. This does away with the ‘‘general agency”’ sys- 
tem employed by most life companies. Instead of general agents having 
jurisdiction over certain territory, employing their own solicitors and sub- 
agents, branch offices were introduced in charge of a salaried manager, 
but the agents operating through his branch office all had their contracts 
with the home office and were independent of the branch office, except as 
that is a vehicle for communication with the home office. While other 
companies have a number of general agencies, who make their own con- 
tracts with sub-agents, the New York Life has between twelve and fifteen 
thousand agents with home office contracts; thus each one is an inde- 
pendent worker, conducting his business directly with the home office, 
and is in close touch with its executive officers. 

How successful the New York Life has been since President McCall be- 
came its head, with Mr. Perkins as his agency manager, is shown by a 
few comparative figures. In 1891 the company had insurance in force 
amounting to $614,824,000; it wrote in that year $150,451,000; its income 
was $31,854,194; its gain in insurance in force over the previous year was 
$46,446,000. Ten years later, in 1901, the insurance in force amounted to 
$1,363,369,299; new business procured the previous year, $262,443,788; cash 
income during the year was $71,274,150; gain in insurance in force over 
the previous year was $163,212,634. The company had in force, in the 
United States alone, on the first day of January, $1,032,000,000. These as- 
tounding figures are the best indication that can be given of the ability of 
John A. McCall as president and of the pushing, hustling, rushing work 
performed by the agency force under the direction of George W. Perkins. 
A hard worker himself, he expects unremitting work from those about 
him. Indeed, ‘“‘work’’ has been his war cry from the very beginning of his 
business career. Always approachable, courteous and polite, the agents 
have taken pleasure in responding to his appeals and practically enforcing 
his suggestions. President McCall once said of him: ‘‘Perkins can handle 
men as no other man I ever knew. He sweeps everything before him. He 
has enthusiasm, snap and great perseverance, and never knows when he 
is licked.’’ 

But Mr. Perkins had other executive duties to perform besides managing 
the agency department. He was consulted upon the policy to be pursued 
by the company in its general business and in emergencies. When the 
Spanish war broke out the life companies generally were fearful that the 
climate of Cuba and our Southern States, with the various exposures to 
which soldiers were subjected, would materially increase the death rate 
and were considering the feasibility of increasing premiums for war risks. 
Mr. Perkins, however, advised his agents that the New York Life would 
insure soldiers at the regular rates. An active canvassing for this class 
of risks brought the company a large volume of new business and added 
to its membership hundreds cf persons who would probably never have 
insured their lives but for the war scare. This action tended greatly to 
popularize the company. Mr. Perkins also rendered invaluable service to 
his company in connection with its foreign business, visiting Germany, 
Austria and Switzerland, and by his diplomacy paved the way for its re- 
admission to those countries and removed some of the prohibitive restric- 
tions that had been placed upon American life insurance companies. Mr. 
Perkins also developed a grasp of financial conditions that proved of great 
advantage to the New York Life. When Germany wished to negotiate a 
loan Mr. Perkins arranged for the New York Life to take $5,000,000 of it. 
This was in competition with some of the best financiers of this country 
and of Europe, and gave an impetus to the financial movement that speed- 
ily absorbed the entire loan offered to the German government. It was 
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in this connection that the attention of J. Pierpont Morgan was directed 
to Mr. Perkins, and for a year or more he sought to secure his services in 
connection with his great banking house. Mr. Perkins, however, hesitated 
to abandon his first love, life insurance, and it was only after an arrange- 
ment had been made by which he preserved his connection with the New 
York Life that he consented to give his services to the house of J. P. Mor- 
gan & Co. Finally he was taken in as a partner of that house, becoming 
a prominent factor in the organization of the United States Steel Corpora- 
tion—having a capital of a billion and a half of dollars—and in the confer- 
ences that led up to the merger of the Northern Pacific and the Great 
Northern railroad interests. 

Of Mr. Perkins a man who has followed his career since boyhoood days 
said: ‘Perkins’ energy surpasses anything I have ever seen in a human 
being. He can kill four men in a test of endurance, for he turns night into 
day whenever there is anything important to do. And the surprising 
thing about it is that he never misses the details in what he undertakes. 
Most men can crowd matters when they have to, but Perkins is the only 
double-quick worker I ever saw whose finished product is complete in 
every particular. When he has a thing to do it is done before you know 
it; certainly before the competitors know it. I am familiar with fiction, 
and know something about men; but the true story of how, in the short 
space of eighteen years, that young stripling converted an office boy’s 
opportunity into an assured income of $300,000 a year is about as remark- 
able as anything I see in print!”’ 

The following is a summary of the record of George W. Perkins, who at 
forty years of age is still a young man. He entered the service of the 
New York Life in 1877, when fifteen years of age, as a boy in the com- 
pany’s office in Chicago; he was transferred to the company’s Cleveland 
office as assistant bookkeeper in 1879; he became cashier in 1883; left the 
cashiership to become an agent in 1886; as agent he traveled in Kansas, 
Nebraska and the Rocky Mountain States; became agency director at 
Denver in 1888; inspector of agencies, with headquarters at Chicago, in 
1889. He was elected third vice-president at the time of the accession of 
President McCall to the presidency of the company in the spring of 1892; 
he was elected a member of the board of trustees in 1893 and subse- 
quently became chairman of the agency committee of the board of trus- 
tees; he was elected second vice-president in 1898; became a member of 
the finance committee of the board of trustees in the same year, and was 
elected chairman of the finance committee December 27, 1900. 

While taking a prominent part in the business affairs of the house of 
J. P. Morgan & Co., Mr. Perkins, as already stated, still maintains his 
interest in the affairs of the New York Life Insurance Company. As second 
vice-president and chairman of the finance committee he is in immediate 
charge of the investments of the company. His familiarity with financial 
matters is of great value to the company and its policyholders in placing 
at a profitable rate the million of dollars that the company has to invest 
monthly. The ability, intelligence and indomitable energy of Mr. Perkins 
promise a most brilliant and successful career as a financial power. His 
identification with the New York Life and his care of the financial inter- 
ests of the company cannot but be of immense value to its thousands of 
policyholders. 





Legislative Items. 

Iowa.—As the present standard policy bill is regarded as being un- 
constitutional, another will probably be introduced. 

Maryland.—A Senate bill provides for the return of premiums, with six 
per cent interest, on any sum of insurance carried beyond the actual 
value of property as developed by the adjustment of a total loss. 

Ohio.—The classification bill introduced in the legislature by Superin- 
tendent Vorys of the Ohio Insurance Department has been withdrawn by 
him. 

Rhode Island.—A Senate bill would make immaterial any misstatement 
in a life insurance application concerning a matter which does not con- 
tribute to the contingency upon which the policy is payable. 

Virginia.—A bill amending the charter of the Protective Insurance Com- 
pany so as to permit fire and tornado insurance companies to use the 
former’s surveys, rates, etc., without penalty, is before the Governor. The 
Wharton law repealer is now awaiting the Governor’s action. 





Assessment Life and Fraternal Insurance in Minnesota. 


COMMISSIONER ELMER H. DEARTH of Minnesota in his preliminary report 
for the year 1901, speaking of assessment and fraternal insurance, says: 
Exclusive of three large companies, which have transferred their busi- 
ness upon practically a legal reserve plan, there has been a material de- 
crease in the volume of assessment insurance outstanding in the State of 
Minnesota during the past year, and it is clear to be seen, through the 
rapid decline of this class of insurance during the immediate years of the 
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past, that the time is not far distant when there will not be a single dol- 
lar of insurance written upon the old assessment plan in the State of 
Minnesota, and this same result will, beyond question, hold true in the 
various other States. While this form of insurance is not absolutely be- 
coming obsolete—as it will likely be kept alive under the form of fra- 
ternal insurance for years to come—still the old post-mortem, or “pass 
the hat’ plan, is a scheme of the past. It was very plausible in theory, 
but an absolute failure in practice, and the wreckage which strews the 
pathway traversed by the many thousands of disappointed policyholders 
of these irresponsible institutions most fearfully demonstrates this fact. 
* * * of * 


Excepting a very few fraternal societies, an insufficient premium or 
assessment rate is being collected from the members to insure their future 
permanency. There is a disposition, however, among the officers of the 
leading societies, to adopt a higher table of rates, and an organized effort 
is being made to this end, particularly through what is known as the 
Fraternal Congress. 

There certainly is no reason why life insurance upon the fraternal plan 
should not be successful, providing sufficient premiums or assessments are 
collected from the members as will enable the societies to create a re- 
serve ample to meet the certain future mortality cost. The laws of the 
various States should be so framed, or, in other words, amended, as 
would compel each and every fraternal society issuing a life insurance 
policy to adopt a minimum table of rates based upon some well-estab- 
lished mortality tables, as it is clearly evident that unless compelled by 
law so to do, the management of these societies will so long defer action 
in this direction as to result in final dissolution of the societies. In many 
cases—especially those having a very large membership—this unhappy 
period will be long deferred, but it is bound to come eventually, so long as 
insufficient rates are collected. 





What President Seward Thinks of Insurance Journalists. 


INSURANCE journalists are doing useful work. They do much to build up 
reputation for sound companies, and they do much to avert the disasters 
that always follow reckless management. They speak from the stand- 
point of an observer, and free from the suggestion of self-interest that 
must attach to statements advanced in such a paper as this one. There is 
every reason why managers should appreciate and do what they can to 
aid insurance journalism under these circumstances. 

And every insurance manager has something to learn from the journal- 
ist. He is indeed an exceptional manager who has no weaknesses. He 
would be a foolish manager who would not examine with scrupulous care 
criticism made of his management. That journalist who holds up before 
him the mirror, so to speak, in which he can see his own features, is 
entitled to his thanks. We ought to be anxious first of all to correct 
our faults. 

Journalists, however, do not need the reward of thanks. Thanks may 
be grateful to them, for all of us take secret satisfaction in the apprecia- 
tion of others. Their work, however, is a reward in itself. We know 
men in the profession who have more delight in their work than that 
which pertains to mere literary production. They know that they are 
useful, and this is the best reward for any work.—Monthly Bulletin, F. & 
C. Co. 





The Conflagration Hazard in Brooklyn 


conclusion is reached that there are four separate and distinct districts in which 
the conditions are favorable for a sweeping fire, viz.: 

1. The retail business section or department-store district. 
risks and the collocation of the latter: 

After an investigation of the possibilities of a conflagration in Brooklyn, the 
AN expert inspector has made the following report to his company as to 


the liability of the city of Brooklyn, or a portion of it, to suffer from a 
sweeping conflagration, because of the inherent hazards of particular 


2. The Gowanus canal district. 

3. The Newtown creek district. 

4. The series of frame blocks in Eastern District. 

These are arranged in the order of their importance, and each district is herein- 
after described in detail. There are also several groups of buildings subject to 
one fire in other sections of the city, but these have previously been reported on, 
and are not considered as affecting any large area. 


1. DEPARTMENT-STORE DISTRICT. 


The principal mercantile section of Brooklyn, as compared with other cities of 
approximately the same population, occupies a comparatively small area and is 
practically all confined to one street. With the exception of five large depart- 
mient stores, it contains no risks considered likely to produce a conflagration. 
These, however, are all located in a continuous line and expose each other 
seriously across narrow streets, These establishments have grown rapidly and 
increased their capacities from time to time by acquiring adjoining buildings, and 
either removing entirely the division walls or else cutting large openings through 
the same, until they now cover extensive areas with no fire stops likely to prove 
effectual, and they are of such proportions that one cannot burn without en- 
dangering the others, and the group, with its immediate surroundings, involves 
very large values. 7 . 

Matthews’ store is four and five stories high and about 38,000 square feet ground- 
floor area. Abraham & Straus’ store is divided into three fair sections, four, 
five and seven stories high, respectively, having ground-floor areas of about 
26,000, 42,000 and 6000 square feet, making a total of about 74,000 square feet (the 
smaller building being fireproof). Bauland’s is mainly six and seven stories 
high, and covers an area of about 39,000 square feet. Loeser’s is five stories, and 
is divided into two fair sections, the one being about 22,000 square feet, and the 
other about 37,000 square feet, or 59,000 square feet in all. Namm’s is three and 
five stories, and has a ground-floor area of about 18,000 square feet. ; 

The general construction of these department stores (with the exception of 
one small section of Abraham & Straus’) is all very ordinary, with single and 
double one-inch floors on wooden joists, supported on wooden and iron girders 
and unprotected cast-iron columns. Ceilings are practically all wood lath and 
plaster on wood sheathing, forming hollow spaces between joists. Part of the 
stores also have blind attics and hollow iron fronts. All contain numerous un- 
protected large openings through floors for stairs and elevators, and in Matthews’ 
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and Abraham & Straus’ there are several enormous well-holes from the first 
floor to roof. oe are mainly old, but all in good repair. 

The general care and management of the stores is satisfactory, but the hazards 
found in this class of risks are numerous and varied. Among them are work- 
shops for millinery, dressmaking, carpet sewing, awning and shade making, 
picture framing, bottling perfumery, putting up face powders, engraving, re- 
pairing and touching up furniture, etc., in addition to dressing-rooms for em- 
ployees, restaurants, heating and electric power plant and other machinery, and 
extensive packing-rooms using quantities of hay, excelsior, etc., which is neces- 
sarily more or less scattered about. The packing-room hazard is especially 
serious, and such departments should be confined to fireproof rooms. The charac- 
ter, extent and arrangement of stock, together with the large amount of in- 
flammable material in the way of counters and shelving, are serious features in 
the event of a fire starting, as they form concealed spaces which are almost im- 
possible to reach by either sprinklers or hose streams. The large openings 
through floors for stairs, elevators, etc., not only enable a fire to spread rapidly, 
sa they are conducive to serious smoke and possibly water damage from a small 

re. 

All these stores are protected by automatic sprinklers, and, with one exception, 
they are equipped with automatic alarm systems and special building signals, 
and all maintain private watchmen, hose, water buckets, chemical extinguishers, 
etc. Abraham & Straus also have, in addition to the above, a well-organized fire 
department among their employees. Exposed openings, except on street sides, 
are protected by fire shutters. The efficiency of the sprinkler systems is ma- 
terially — by the concealed spaces previously referred to and by the large 
openings through floors, which furnish a draft and enable a fire to gain headway 
quickly and become general throughout the entire building, thus opening a large 
number of heads at once; or, if the fire itself does not at once become general, the 
heat from the same (if it be in one of the lower floors) is likely to cause the same 
effect upon the sprinkler system. 

Features which enable a fire to gain headway rapidly and at the same time 
reduce the efficiency of protective appliances are matters for not only insurance 
men to consider, but the public in general, as the loss of life from a serious fire 
in any of the large stores during the shopping hours would be something ap- 
palling. It is essential that all openings through floors, such as stairways, 
elevators, dumb-waiters, chutes, vent shafts, etc., be enclosed in partitions of 
approved fire-resisting material, and that all openings in the same be protected 
by fire doors. This is especially important in basements, which usually contain 
packing departments, refuse bins, etc. Open well-holes should be either floored 
over and permanently closed, or else stopped at each floor by heavy deck or 
“angered glass or wire glass. Openings in exterior walls of exposed sides should 

e protected by standard shutters or wired glass windows in metallic frames, or 
outside sprinklers. Roofs should be equipped with hydrants, having preferably 
monitor nozzles, with steamer connections for city department. pS screened 
stores of the future should be of fireproof construction. 

The area considered as being affected by the department stores covers about 
a dozen blocks, and a line enclosing this conflagration district would run about 
as follows: Beginning at Red Hook lane and Fulton street; thence to center of 
bleck between Livingston and Schermerhorn streets, and up the same to Smith 
street; thence up Schermerhorn street to Nevins street; thence north on Nevins 
street to the fireproof Smith, Gray & Co. building, at the corner of Fulton 
street, which would probably check a fire in this direction, unless possibly it 
should cross the street here through the seven-story Johnston building and get 
into the Cowperthwaite risk and Journeay & Burnham’s. The progress of a 
fire on the northerly side of Fulton street would be checked by the fireproof 
Montauk Theater. From this point back to Red Hook lane the boundary line 
of the affected district would be about straight from the junction of DeKalb 
avenue and Debevoise place to the corner of Willoughby and Pearl streets. 

When accepting lines in the district outlined above the conflagration hazard 
should be kept in mind, but it would only be under unfavorable conditions that 
such an area as the above would be affected at once. If a fire started in about 
the center of the area, and a strong wind was blowing from the northwest, it 
would probably be checked at about the southeasterly boundary given above, 
and would not proceed against the direction of the wind; the converse is likely 
to be true if the conditions are reversed. 

In considering the probable boundaries of-a conflagration in the department 


- store district, it is assumed that assistance would be received from Manhattan. 


The department-store rates are made under the mercantile schedule, and ap- 
pear adéquate, but those of the buildings immediately exposed by the same are 
in most cases so low that it would be advisable to keep off. 


2. THE GOWANUS CANAL DISTRICT. 


Gowanus Canal, located in the western end of the city, and opening into the 
upper bay directly below Erie basin, is a tidewater canal desi Bee for facilitating 
shipping in this section of the borough. It extends inland about twenty-five 
Slacks, and along its shores and adjacent streets are located a number of lumber 
yards and brick and frame woodworkers, several large frame coal pockets, 
numerous frame buildings for the storage of building materials, frame grain 
elevator and feed mill, extensive cream of tartar works (mainly frame), frame 
fertilizer plant, gas works, brick and frame street railway power station and car 
barns, frame feed mill and large frame warehouses for the storage of hay, feed 
and grain, and an extensive brick and frame coal-tar plant, in addition to numer- 
ous other risks of minor importance. Most of the above risks adjoin and 
seriously expose each other, and, as noted, are mainly of frame construction, of 
large area, and therefore conflagration breeders. The construction of dwellings, 
stables, outbuildings, etc., in this immediate vicinity is also frame, and buildings 
are mainly old and in poor condition. Altogether the conditions are very favor- 
able for a sweeping fire covering a large area. The specials mainly grade con- 
siderably below the average for the class to which they belong; the section is 
populated by the lower classes, who are careless and slovenly, and, as a whole, 
is undesirable from an insurance standpoint. There are, however, scattered risks 
which can probably be insured at a profit, but care should be exercised in the 
selection, and the possibilities of a large, sweeping fire should always be kept in 


mind. 
. 3. THE NEWTOWN CREEK DISTRICT. 


Newtown creek is a tidewater creek between the borough of Brooklyn and 
Long Island City. It averages 300 feet wide, and extends back from East river 
for a distance of about three miles. Beginning at the East river its shores are 
taken up by a large lumber yard covering about eight city blocks, an extensive 
sugar refinery, this being of superior construction; large jute mills; an ex- 
tensive oil refinery; additional lumber yards and woodworker; another oil re- 
finery, extending for nearly one-half mile, followed by a number of vacant blocks, 
and, lastly, another group of lumber yards which cover an immense area. The 
Long Island City frontage contains practically no conflagration breeders, except 
one extensive oil works partly opposite the second oil refinery referred to above 
and partly opposite the vacant blocks. 

These risks are all very extensive, and mainly adjoin and expose each other 
under even ordinary conditions, and any one of them (excepting the sugar re- 
finery) would make a bad fire in itself. If, under unfavorable conditions, a fire 
in one should once get beyond control it is considered that the entire water 
front along the creek would be endangered. The chances of a fire getting away 
from the department in the jute mills is rather improbable on account of the 
superior construction and sprinkler equipment, but such is not the case in the 
other risks referred to, as they all lack adequate protection. 

One of the two most serious features of ite district is the danger of floating 
burning oil along the creek from the extensive refineries, and the other is the 
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extreme hazard from the very large lumber yards. In the event of a strong 
west wind the entire Greenpoint section (Seventeenth ward) would be more or 
less endangered by the yards along the East river between Freeman and Pink 
streets, or in case of an easterly wind the greater part of the Eighteenth ward 
would be threatened by the extensive yards of Louis Bossert and Hardy, Voor- 
hees & Co., at about the junction of Grand street and the creek. These two wards 
are almost entirely made up of frame buildings, and in accepting lines in this 
section of the city the unusually favorable conditions for a large, sweeping fire 
should always be taken into consideration. 


4, THE SERIES OF FRAME BLOCKS IN EASTERN DISTRICT, ETC. 


More or less of a conflagration hazard in some sections of most cities is antici- 
ated, but there are few places which contain such immense frame districts as 
rooklyn. In outlying wards it is evident that building operations have pre- 
ceded the extension of fire limits, and there are blocks after blocks entirely 
built up with frame buildings, being in a large number of cases built in compact 
rows extending the entire length of the block. These conditions are especially 
noticeable in a large portion of the Fifteenth, all of the Sixteenth, Seventeenth 
and Eighteenth (Eastern District), a portion of the Twenty-fifth (Ridgewood), 
and all of the Twenty-sixth (East New York) wards. Such a vast quantity of 
inflammable material is always liable to lead to disastrous consequences in the 
event of any unfavorable conditions, such as high wind, impassable streets due 
to snow or other causes, or a serious fire in another location demanding the 
attention of the department. 

March 20. 





MERE MENTION. 





Life Insurance Notes. 

—The Mystic Workers of the World has been licensed in Kansas. 

—Joel Tuttle has been appointed agent for the Travelers at Des Moines, Ia. 

—Walter M. Hodge, inspector of agencies for the Germania Life at Chicago, has 
resigned. 

—The Wesern Union Life Insurance Company of Chicago has filed articles of 
incorporation. 

—Robert Bell of Racine, Wis., has been appointed general manager of the 
Pacific Mutual at that point. 

—William Boswell & Co. of Cincinnati have sold their contract and renewal in- 
terest in the Provident Savings Life. 

—Superintendent W. V. Church of Kansas has refused to relicense the Bankers 
Union of the World of Omaha, Neb. 

—The Kentucky Court of Appeals has rendered a decision in which it upholds 
the constitutionality and validity of the anti-rebate law. 

—The Connecticut Mutual Life proposes to erect a handsome four-faced 
electric clock at the corner of Main and Pearl streets, Hartford. 

—United States Marshal A. O. Wheeler of Grand Rapids, Mich., has been 
elected president of the Ideal Reserve Insurance Association of Detroit. 

—President Wyman of the National Association will be in Cincinnati on April 7 
to attend the meeting and banquet of the Life Underwriters Association. 


—The Consolidated Life Insurance Company of West Virginia has decided not 
to qualify under the new code in operation in the District of Columbia. 


—The action of the Connecticut General Life in reducing commissions on non- 
participating business has resulted in the agents practically ceasing to write this 
line. ° 

—The Mutual Life of New York has secured the services of Charles E. Hale 
and Leon F. Titus of Traverse City, Mich., to represent it in the northern portion 
of the State. ? 

—G. E. Dickinson and J. H. Cutter of Savannah, Ga., have formed a partner- 
ship, and will represent the Fidelity Mutual Life. The new firm’s offices will 
be in the Cotton Exchange building. 

—The Southern general agency of the German of Freeport, at present located 
in Dallas, Tex., is soon to be removed to New Orleans, where the company is 
about to erect a large office building. 

—W. J. S. Hyde, formerly with the National of the U. S. of A. at Chicago, 1s 
new with the Provident Savings, and M. C. Gray of the latter company, at De- 
troit, has been transferred to Chicago. 

—E. Harbison, B. J. Crosby and George H. L. Morton of Westfield, N. J., 
have formed a copartnership, and will conduct a real estate and insurance agency 
under the firm name of Harbison & Co. 

—Charles J. Hunt has resigned as general agent of the New England Mutual at 
St. Paul to accept the position of Minneapolis general agent of the New York 
Life. Reeves & Gillia succeed Mr. Hunt. 

—Edward L. Watson, secretary of the Providence-Washington of Providence, 
has been offered the presidency of the Providence Mutual of Rhode Island, made 
vacant by the death of President Waters. 

—An effort is being made to induce the policyholders of the Baltimore Mutual 
Life and Annuity Company to consent to an absorption of the company by an- 
other concern, the name of which has not been revealed. 


—Buffalo agency of the New York Life stood first among the agencies of the 
United States for new business written in February. The company acknowledged 
this record by doing considerable advertising in the Buffalo dailies. 

—The Security Life and Annuity Company of Greensboro, N. C., operating on 
the stipulated premium plan is assuming a new form of policy providing for a joint 
annuity payable to both the insured and beneficiary on the insured attaining 
his life expectancy. In the event of the death of either the annuity is payable 
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to the survivor until remarriage, and then to the minor children, if any. Should 
the insured become totally and permanently disabled one-half the annuity is 
payable until the stipulated age of life expectancy is reached. 

—Col. Joseph A. Goulden, manager of the Penn Mutual Life in New York and 
member of the executive committee of the National Association of Life Under- 
writers, has been nominated to the Board of Education by Mayor Low, and as 
manager of the State Soldiers and Sailors Home at Bath, N. Y., by Governor 
Odell. 

—Superintendent Wagner of the Missouri Department devotes considerable 
space in his forthcoming report to fraternal insurance, and is in favor of bringing 
this class of business more directly under the supervision of the Department. 
He also recommends that laws permitting stipulated premium and assessment 
companies to operate be repealed. 

—County Prosecutor Gallinger of Bucyrus, Ohio, has begun proceedings 
against the Pennsylvania Railroad Company to compel it to discontinue its 
relief department, his reason being that the company’s charter does not permit 
the transaction of an insurance business, and that the support of the department 
by the employees is compulsory. 


—The affairs of the Republic Life of Chicago are to be finally settled. The last 
report of the receiver, the Equitable Trust Company, has been filed, showing that 
the assets amount to about $45,000. There were originally over 23800 claims 
against the company, aggregating $1,300,000, and the creditors have thus far re- 
ceived about thirty cents on the dollar. 


—The “Life Insurance Policyholders’ Pocket Index,” published by The Spec- 
tator Company for the current year, has made its appearance, containing, as 
heretofore, a valuable statistical exhibit of the condition and business of the 
American and Canadian life insurance companies for 1901 and the four preceding 
years admirably arranged.—Insurance Herald. 


—On April 1 E. O. Mosier returned to the service of the Equitable Life of 
New York as general agent in Philadelphia. Mr. Mosier was manager for the 
Equitable for seven years, his territory covering the major portion, but during the 
past three years he has been with the John Hancock at Columbus, Ohio, as 
superintendent of agents for Ohio and West Virginia. 


—The Masonic Indemnity and Protective Union, New Haven, Conn., held a 
meeting on March 25 and voted to change the name to Mutual Indemnity and 
Protective Union for Masons. The following officers were elected: Walter Leigh, 
president; Sam H. Kirly, vice-president; Fred H. Waldron, secretary; William 
G. Redfield, treasurer; Judge Edwin C, Dow, attorney, and Dr. N. R. Hotchkiss, 
medical director. 

—The Union Registry Company of New York city issues policies covering 
registration, identification, accident and health insurance guaranteed by the 
Union Casualty and Surety Company of St. Louis. It is doing an extensive 
business throughout the country, having representatives in some forty States. 
I. H. Pinner is manager of the Union Registry Company, and L. Pinner is 
superintendent of agencies. 

—Thomas H. Strowbridge of the Washington Life’s North Pacific department 
died in Portland, Ore., March 24. Mr. Strowbridge was an executive special 
agent of the Mutual Life until that department was abolished. In 1899 he wrote 
personally over $500,000 of insurance. He was one of the greatest underwriters 
the Northwest ever produced. In December last he entered the service of the 
Washington Life under General Manager Blair T. Scott. 

—Vice-President C. A. Rohrabacher of the New York Life’s $200,000 Club, 
Western department, has entered the service of General Manager Blair T. Scott 
of the Washington Life’s North Pacific department. For the past four years Mr. 
Rohrabacher has been a member of the $200,000 Club, and is one of the most suc- 
cessful underwriters in the Northwest. Mr. Scott’s agency has produced over 
$100,000 a month for the Washington Life since the beginning of this year. 


—The State Life of Indiana is now actively at work in about thirty-three 
States, and, after the handsome showing made last year, ought certainly to 
realize its expectations for from $12,000,000 to $15,000,000 of new business in 1902. 
Its deposit with the State will probably reach $1,000,000 by July 1, being now 
$750,000. It is also in the millionaire class now in assets. Vice-President Quinn 
has just returned from a two-months’ trip in the Far West, and reports conditions 
for his company excellent at all points visited. 

—The methods of The Life Insurance Independent of Chicago in printing 
articles attacking insurance companies and afterward issuing the same in leaflet 
form are well known in the insurance world. When The Independent obtains an 
advertisement from such companies the attacks are likely to cease. More than 
once The Independent has said slurring things about THe Spectator and its 
large clientele of advertisers, but it is well known that these criticisms are in- 
spired by jealousy and the inability of The Independent to secure advertisements 
from many of the insurance companies that are glad to use the large circulation 
of THe SPECTATOR. 

—The funeral services of the late J. C. Houghton, president of the National 
Life Insurance Company of Vermont at Montpelier on the 20th ult., were largely 
attended, business being practically suspended throughout the city for some hours. 
The honorary pall bearers were selected from the various institutions with which 
Mr. Houghton had been connected, Joseph A. De Boer representing the com- 
pany and Edward O’Neil of Pittsburg the agency force. Among the agents of 
the company present were: J. T. Phelps, Boston; E. E. Sill, New Haven, Conn.; 
J. A. Wellman, Manchester, N. H.; George H. Olmstead, Cleveland, Ohio; J. F. 
Makley, C. M. Moody, New York city; C. M. Merriam, Boston; H. E. Taylor, 
Brattleboro; G. P. Dewey, Portland, Maine; Philip Burnett, Jr., Wilmington, 
Del.; E. S. Kinsley, Rutland; Edward O’Neil, Pittsburg, Pa. 


—Oracle Putnam of The Monthly Journal of Insurance Economics returns to 
the preliminary-term question in the March number, and is candid enough to 
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admit that he cannot undertake to say what the decision of the Massachusetts 


Supreme Court will be. He intimates very clearly, however, that if it differs 
from him the whole life insurance business will be revolutionized and seriously 
affected. This is, indeed, a crushing load for so young an editor to assume, but 
we have confidence that, whatever way the Massachusetts court may decide, that 
small portion of the world outside of Massachusetts will continue to wag along 
as usual and decide things according to its own lights. 


Fire Insurance Notes. 

—The Iowa bill to create a separate insurance department has been defeated. 

—The lumbermen of Nashville, Tenn., have organized a co-operative mutual. 

—Stewart Campbell, a well-known marine insurance agent of Montreal, is dead. 

—The Farmers Mutual Fire of Porter county has been organized at Valparaiso, 
Ind. 

—John R. Triplett, president of the St. 
dead. 

—The business men of Omaha are proposing a Lloyds to write a general 
business. 


Louis Fire Protection Bureau, is 


—The people of Homestead, home 


company. 


Pa., are proposing the formation of a 


—The German of Freeport has appointed John S. Heckle & Co. its agents in 
Cincinnati. 

—J. G. Leigh, a brother of L. B. Leigh and a well-known local agent at Little 
Rock, is dead. 

—Owing to advances in rates at Mayfield, Ky., there is some talk of organizing 
a home company. 

—The Colonial Fire of West Virginia has reorganized under the laws of the 
District of Columbia. 

—The Globe and Rutgers has gone on a sole-agency basis in Cleveland, Fred 
P. Thomas & Co. receiving the appointment. 

—The next meeting of the Local Fire Insurance Agents Association of 
Arkansas will be held in Pine Bluff on June 11. 


—Under the new law, J. H. Poynter has been appointed by Auditor Cole 
Deputy Insurance Commissioner of Mississippi. 

—The local fire insurance agency of H. E. Robb at Mena, Ark., has been 
purchased by a rival agency (Dennis, Kelly & Stratton). 

—A. L. Abrams of the Westfield (N. J.) agency of Abrams & Welch has been 
appointed local agent for the Continental of New York. 

—The annual meeting of the National Fire Protection Association will be held 
at the Hotel Walton, Philadelphia, on May 13, 14 and 15. 

—Thomas Hensley, Jr., of Madera, Cal., has been arrested charged with setting 
fire to a hay shed and barn on the Adobe ranch, near Madera. 

—Mayor Horace S. Van Voast and H. W. Leonard of Saratoga, N. Y., have 
formed a partnership to do a real estate and general insurance business. 

—Bert Campbell of Unionville, Nev., has been arrested on a charge of in- 
cendiarism. He is accused of attempting to set fire to his father’s house. 


—On May 1 the Chicago firm of Moore, Janes, Lyman & Herrick will move 
to the bank floor of the new National Life building, 157-163 La Salle street. 

—W. A. Cormany of Fort Scott, State agent of the Manchester in Kansas, is 
a candidate for the office of Lieutenant-Governor on the Republican ticket. 

—-We are advised by a correspondent that the Wharton law repeal bill has 
passed the Virginia legislature, and will probably be signed by the Governor. 

—-Thomas A. Vernon of Salem, Ohio, has sold a half interest in his insurance 
business to George W. Sheehan. The firm name will be Vernon & Sheehan. 

—The Thuringia Fire of Erfurt has appointed William S. Rosenstrauch :ts sole 
agent for Essex county, thereby discontinuing its second agency at Newark, 
N. J. 

—C. O. Evarts & Co. and Tremaine, Draper & Co. of Cincinnati have decided 
to do business as Evarts, Tremaine & Co. Both agencies represent strong com- 
panies. 

—The new Trust Company of the Republic of New York will perfect a system 
of fireproof cotton warehouses through the South, which will tend to reduce rates 
of insurance. 

—The New York Underwriters has appointed E. J. Hicks its State agent in _ 
Michigan, succeeding W. R. Foster, who will continue with the company ia 
another capacity. 

—The Lahaska Insurance Company of Doylestewn, Pa., has appointed A. A. 
Sparks & Co. of Philadelphia its general agents. The company will write mod- 
erate surplus lines. 

—The Independent Fire Underwriters of Springfield, Ill., has just been launched 
with ten underwriters. Stanley N. Cotterman will act as manager, and Lucas & 
Cotterman of Chicago as general agents for surplus lines. 


—Superintendent Wagner has decided to accept service of process against 
companies not licensed in Missouri, but which have solicited business in the 
State through agents. It has been held by the courts that companies soliciting 
business in Missouri are presumed to have complied with the requirements of the 
Insurance Department. 

—The question of “‘wildcat’”’ insurance was thoroughly discussed at a recent 
meeting of the Commercial Club of Dallas, Tex., and a warning has been sent out 
recently to customers of members, informing them of the danger of insuring in 
any company without first investigating that company’s financial standing. 
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There have been several cases in which merchants were unable to collect a cent 
on policies issued by “undergrounders.”’ 


—The National of Hartford has appointed A. W. Fleming, recently connected 
with the Ohio Inspection Bureau, its special agent for Ohio and Indiana. He will 
act as assistant to J. M. Wallace. 


—The organization of the North American Underwriters of Chicago has been 
completed by the attorneys for the underwriters, Charles Brock-Jones & Co., and 
business was commenced April 1. 


—The firebug at San Rafael, Cal., has been at work again. The Cypress Villa 
Hotel was the scene of his last exploit, and but for a passer-by who saw the glare 
of flames, might have succeeded in wrecking the hotel. 


—C. H. Taylor & Co. of Little Rock, Arkansas general agents of the Citizens 
of St. Louis, disposed of their interests to L. B. Leigh & Co. Their local 
agency was disposed of to a local trust and loan company. 


—The situation in Fort Worth, Tex., has become alarming, over twenty com- 
panies having suspended business owing to the dangerous electrical conditions 
and the failure of the city to enforce the electrical ordinances. 


—C. C. Perkins has purchased the interest of Mrs, Campbell in the real estate 
and insurance firm of Campbell & Rockwood at Durango, Col., and the business 
will be conducted in future under the firm name of Rockwood & Perkins. 


—The New York Underwriters has appointed E. D. Man, formerly assistant 
State agent in Missouri and Kansas, its State agent for Nebraska, Coiorado, 
Wyoming and the Black Hills, succeeding M. E. Lease, who has resigned. 


—The West Virginia Board of Underwriters has established a mandatory rule 
with reference to the use of the iron safe and three-fourths value clause in the 
State. These clauses will apply to all stocks of merchandise and mercantile 
buildings except those in Charleston, Huntington, Parkersburg and Wheeling. 


—At a recent meeting of the Janesville (Wis.) Leaf Tobacco Association the 
advisability of forming a local company to carry the risks of local dealers was 
discussed. Action has been deferred until the prospective raise in rates goes into 
effect. 


—George Mosckos, the ship’s carpenter on board the steamer “Ventura,” was 
arrested recently at San Francisco, charged with attempting to set fire to the 
steamer. -The act, it is alleged, was the result of spitefulness toward Boatswain 
George Glair. e 

—The A®tna Life will merge its Buffalo (N. Y.) agency into a partnership 
composed of H. T. Munson and F. E. McMullen of Chicago. Mr. McMullen 
has, until recently, been conducting an extensive business for the Provident 
Savings Life. 


—The Standard Mutual of Markham, Ont., has been allowed to increase its 
share capital to $500,000, and the Independent Mutual of Toronto is asking the 
government for permission to raise its capital to $600,000 and to transact a general 
insurance business. 


—The gist of the result of the investigation of the citizens’ committee of 
fifteen appointed to look into the proposed raise of twenty-five per cent in the 
rates at Memphis, Tenn., was that Chief Carroll was inefficient and the fire de- 
partment inadequate. 


—The Kansas City Life Underwriters Association has been reorganized and the 
following officers elected: Charles D. Mills, president; C. C. Courtney, vice- 
president; Eli Potter, second vice-president; E. G. Sutton, secretary, and W. B. 
Henderson, treasurer. 


—President Sefton of the New Orleans Insurance Patrol has succeeded in 
bringing the members to a harmonious course of action, and has placed the 
system on a highly efficient basis. As a consequence, half a dozen companies are 
about to become members. 


—There is a probability that policies of the Ark Fire of Cincinnati will be 
issued June 1. It is stated that a third company is under consideration, to be 
called the Ararat Fire of Cincinnati. The Messrs. Murray of the Anchor Fire of 
Cincinnati are the projectors. 

—The Hartford Board of Fire Underwriters has appointed Henry J. Blakeslee 
electrical engineer to the board. He succeeds Charles R. Reynolds, who re- 
cently resigned to accept the appointment of electrical engineer to the Under- 
writers Association of the State of New York. 


—Paul Young, for several years special agent for Adams & Boyle of Little 
Rock, Ark., has resigned his position, and E. E. Raines, recently with the same 
firm, has returned to the service of the North British, and will cover Arkansas 
and Mississippi, with headquarters at Little Rock. 


—Hastings & Folsom, general agents for Rhode Island and Connecticut of the 
New England Mutual Life, reported over $1,074,000 new paid-for business in 1901. 
In the four years since the agency was established the insurance in force in those 
States has more than doubled, and now amounts to $4,204,052. 

—The Agricultural of Watertown has issued a circular to Western agents to 
the effect that it will not pay commissions exceeding fifteen per cent on mercan- 
tile stocks and frame buildings after April 1. It is stated that all the non-Union 
companies are to reduce their commissions on these classes of risks. 

—Trezevant & Cochran of Dallas, Tex., have sent out a letter to a prominent 
local agent in Arkansas, in which, speaking of the situation as regards towns 
with no fire protection or water supply, they say: “We want for our companies 
an advance in rates on buildings, whether brick or frame; we want an advance 
of at least twenty-five per cent on high-rate frame business; that is, where frame 
ranges rate from five per cent up we want a twenty-five percent advance both on 
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building and on stocks; on frame range business where the rates are less than 
five per cent we ask for an advance on buildings, but not on stocks.” 


—Marine underwriters and brokers of San Francisco had a close call from a 
raid on their accounts recently. They were for some time dealing in reinsurance 
at twenty-five per cent on the Chilean bark ‘‘Yosemite” while she was safe and 
sound at her destination. She sailed from Tacoma on December 6 for Callao. 

—A strong anti-rebate resolution has been passed by the governing committee 
of the Underwriters Association of Cincinnati, which reads as follows: ‘‘Re- 
solved, That when the assured accepts or demands a rebate, the rate on his 
risk shall be increased fifty per cent forthwith, after satisfactory evidence has been 
produced as to his guilt.” 


—The jury has returned a verdict of guilty in the Wertheimer insurance con- 
spiracy case at Reading, Pa. N. S. Wertheimer of New York, Sylvan Fried- 
lauder of Newark and Daniel Boger of Newark were the defendants. They were 
charged with setting fire to Wertheimer’s shirt-waist factory at Reading with a 
view to collecting the $65,000 insurance thereon, having previously removed all 
or part of the stock. j 


—The committee of the city council of Atlantic City, N. J. which was ap- 
pointed to secure lower rates has made an exhaustive report to the council. The 
committee is of opinion that the relief of the situation rests.with the city 
council, and recommends that each fire company have a chemical engine and two 
additional men. It also recommends the addition of three new companies in the 
vicinity of Pacific avenue and six new companies in the vicinity of New Jersey and 
Florida avenues. As the insurance companies are chiefly concerned over the 
conflagration hazard, every facility should be given the fire department for put- 
ting out small fires, and thus lessen the conflagration risk. 

—The recently organized firm of Peabody, Jarvie & Slosson, located at 19 Lib- 
erty street, New York, is made up of Rushton Peabody, William Jarvie, Jr., and 
Charles A. Slosson. It will conduct a general brokerage business in fire, marine, 
life and the various branches of casualty insurance. Mr. Peabody has had twelve 
years’ experience in the insurance business, and controls a nice line of fire 
business, including that of the estate of John Downey and a number of large 
dewntown mercantile concerns. Mr. Jarvie, who is a nephew of J. N. Jarvie, 
who is one of the United States trustees for the London Assurance, has had 
considerable experience in the life insurance business, and possesses a wide 
acquaintance in Greater New York. Mr. Slosson has been closely identified with 
several important New York building construction companies, and has made a 
specialty of placing large lines of general liability insurance. The new firm starts 
with every assurance of success. 


—At the request of the insurance agents of Richmond, Va., Robert Lecky, Jr., 
secretary of the Virginia State, has published in pamphlet form a stenographic 
report of his speech before the committee on fire losses of the city council, Feb- 
ruary 27, 1902. Mr. Lecky made an able exposition of the principal factors 
entering into the fire and conflagration hazards in general, and with particular 
reference to Richmond. By a series of photographs Mr. Lecky graphically illus- 
trated the menace of overhead wires. He also treated exhaustively the numerous 
methods in which the safety of the city from fire could be increased, and answered 
many inquiries made by members of the committee. His address, together with 
his quick and appropriate replies to the committeemen’s questions, showed that 
Mr. Lecky had made a study of the matter under discussion and had used his 
powers of observation to the greatest advantage. If his logical argument and 
reasonable requests do not produce good results it will not be because the com- 
mittee was not properly and fully enlightened upon the need for further fire 
protection in Richmond. 








Fire Underwriting Profit and Loss in 1901. 


Every fire insurance company and manager interested in securing ad- 
vanced rates with the least possible friction should procure copies of the 
leaflet showing the ‘‘Underwriting and Investment Profits and Losses of 
Fire Insurance Companies in 1901’’ and place them in the hands of agents. 
This valuable document exhibits the results of 115 companies in detail, 
and demonstrates that they lost, in the aggregate, about $10,000,000 in 1901 
on their underwriting. The totals for previous years show that this has 
been the average rate of loss for the last three years. The leaflet referred 
to is copyrighted, and is sold by The Spectator Company, New York, at $15 
per 1,000 and $2.50 per 100 copies. 








TOO LATE FUR CLASSIFICATION, 


—Harry A. Flood has been sepeneet district manager at Spokane, Wash., for 
the Prudential. He has selecte ariner & Riley as city agents. 


—Henry A. Lee, vice-president of the Massachusetts Mutual Life of Spring- 
field, Mass., died this week. Funeral services were held yesterday. 


—Darby Day of Pheenix, Ariz., has been transferred to Albuquerque, N. M., as 
superintendent of agents for the Mutual Life of New York in New Mexico and 
Arizona. 

—Col. Clarence Hodson of Reading, Pa., has opened an office in the Baer 
building in that city, where he will represent the Home Life of New York as 
district manager for a number of adjoining counties. 


—A, E. Forrest, secretary of the North American Accident of Chicago, who is 
now in San Francisco, has appointed Robertson & Nippert Pacific Coast man- 
agers to succeed the late W. A. Matthews. The new managers will open up 
Nevada and Washington. 
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NAME AND LOCATION OF Premiums Losses Risks Written | o 2a 
Company. Received. Incurred. | and Renewed. | § 2 g 
3 a 
District OF COLUMBIA, $ % 
Aachen & Mun., Aix-la-Chapelle. 2,271 4,007 183,000 | 176.4 
MUU, VERSIONE cc udessoccusccace 6,602 8,155 925,121 | 123.5 
Agricultural, Watertown ........ 6,753 627 873,100 9.2 
Allemannia_ Fire, Pittsburg...... i. eee 13,500 ake 
American, Newark ..... > 1,668 1,424 06,150 85.3 
American Central, St. Louis..... 1,477 545 159,187 36.8 
American Lloyds, New York.... 5,338 1,839 876,1 34.4 
Arlington, Washington .......... 15,902 3,198 3,125,023 20.1 
PUNE, EAMG Shadnkeces xcvessccs 2,851 2,920 477,092 | 102.4 
ROMO! MNO See ewan cos sddneeele Cf! 2 ee $225,000 EpeY 
British America, Toronto........ 1,495 56 185,187 3.7 
Buffalo German, Buffalo......... 2,694 603 494,415 22.3 
Caledonian, Edinburgh .......... ,095 3,074 436,467 75.0 
Citizena. SE LGwi® ccvccsccpecesss 228 16 190,362 Bh 
Colonial, New York.... 675 224 49,521 33.1 
Colonial, Washington ... 7,527 2,879 1,184,692 38.2 
Cclumbia, Washington ...... 15,824 2,343 882, 14.8 
Commercial, Washington ... 14,827 4,746 5,478,881 32.0 
Commercial Union, London..... 5,956 1,162 728, 19.5 
Corcoran, Washington .......... 13,975 5,034 §3,500, 36.0 
Delaware, Philadelphia .......... 537 1,372 474,838 38.7 
Equitable F M., Providence. 743 15 124,490 2.0 
Oe ae ere 989 1,006 124,650 | 101.7 
Fire Association of Phila., Phil. 4,631 1,548 500,253 33.4 
Fire Ins, Co. of Co. Phila., Phil. 1,028 205 113,838 20.0 
Firemens, Baltimore ............ 4,397 885 549,286 20.1 
Firemens, Washington .... ,090 $5,054 §5,000,000 26.4 
Franklin, Washington . 13,321 $2,520 §3,400,000 18.9 
Franklin, Philadelphia 933 121,050 3.0 
Georgia Home, Columbus....... # 2,625 163,950 | 200.8 
German-American, Washington. 15,609 1,449 000,000 9.2 
Germania, New York............ 2,019 451 9,000 22.3 
Girard F. & M., Philadelphia... 1,881 345 »750 18.3 
Glens Falls, Glens Falls......... 2,819 267 511,992 9.4 
Greenwich, New York........ <a 3,018 1,326 495,841 43.9 
Hamburg-Bremen, Hamburg 1,745 519 249,504 29.7 
Hanover, New York......... 10,605 9,278 132,387 87.5 
Home, Baltimore ............ 1,618 5 279,805 3 
Wome, NOW VGGe cccccccccscses 20,306 3,124 1,945,165 15.3 
Home M., San Francisco.. 1,034 406 107,750 39.2 
Me Asia ere 2,372 670 325,965 28.2 
Indemnity Fire, New York...... 658 29 55,100 4.4 
Ins. Co. of North Am., Phila... 6,903 1,732 782,033 25.0 
Law Union & Crown, London.. 999 313 9,500 31.3 
Eig SOGGY scciisencdacewcescce 1,263 838 124,032 66.3 
London Assurance Corp., Lon... 1,138 16 78,435 1.4 
London & Lancashire, Liverp’l. 3,860 3,428 969,650 88.8 
Manchester, Manchester ......... 3,003 425 232,265 14.1 
Milwaukee Mechs., Milwaukee.. 2,971 947 §500, 31.8 
National, RGU vciciceccscsices 3,592 1,147 493,007 31.9 
National, Hartford .......cssceee 3,329 19 314,016 6 
Nat. Metropolitan, Washington. 11,452 2,665 1,923,274 23.2 
National-Standard, New York... Ame Lk |. “aenwes 104,550 eee 
National Union, Washington.... 14,660 2,941 2,503,510 20.0 
New Hampshire F., Manchester. 4,686 1,488 824,000 30.6 
New York Fire, New York...... 310 19 50,500 6.1 
Niagara Fire, New York......... 5,759 2,530 987,245 | 43.9 
North Brit. & Mercantile, Lon.. 8,237 748 1,263,657 9.0 
Northern Assurance, New York. 8,997 8,670 748,569 96.3 
Northwestern Nat., Milwaukee.. 21,977 4,885 4,694,793 22.2 
Norwich Union, Norwich........ 9,761 2,666 1,844,702 27.3 
OTeES TIGRE 65 a ciciccccscceces 3,154 1,383 465,246 43.8 
Palatine, HONGO <ccccccvccevvces 2,415 474 375,535 19.6 
Peoples, Washington ............ 1,305 1,287 2,637,823 11.3 
Pennsylvania, Philadelphia ...... 3,370 54 347, 1.6 
PRGHIE, BROOME ss ccicccccccecce 3,487 2,036 476,578 58.3 
PROMI, EEMSHOTO cocccccsceccece 5,989 2,114 871,246 35.3 
POMS PANIONE sa cesisecscacsnces | 7,854 5,455 664,824 69.4 
Potomac, Washington ........... 41,045 15,800 9,228,314 38.5 
Prov.-Washington, Providence... 3,995 10 557, 2 
Prussian National, Stettin ....... 903 1,821 164,117 | 201.6 
ueen of America, New York... 3,075 373 313, 12.1 
eading Fire, Reading .......... 2,311 1,046 337, 45.2 
Riggs, Washington ...........0- 200 2,247 4,630,247 13.0 
Rochester German, Rochester... i ae ore 111, aawe 
MOval, LivV@Gnogl cic vccccescseces 9,865 12,706 1,427,240 | 128.7 
Reyal Exchange, London........ 2,333 4,117 326,594 | 176.4 
St. Paul F. and M., St. Paul.... 1,335 439 131,511 32.8 
Scot. Union & Nat., Edinb’gh.. 5,296 3,296 710,467 62.2 
Security, New Haven............ 1,594 322 232,905 20.2 
Skandia, Stockholm ............. 3,727 323 512,399 8.6 
Springfield F. & M., ee. 427 3,251 624,282 59.9 
Spring Garden, Philadelphia.... 375 6 138,900 1.6 
State, Esverpael .sccse ccc cc ccc 561 11 33,989 1.9 
SOs MGM coca ccccteccsccctecka 6,398 947 753,822 14.8 
Svea, Gothenberg ............0+0. 1,795 30 158,735 1.6 
Thuringia Fire, MM Swaundéwes 1,632 30 144,752 1.8 
Traders, POMMN aac conc chccioonas 1,002 2,767 00,000 | 276.1 
Won, OMG O (oo secscss<cecees sc 2,206 a 188,814 86.5 
Union Eniladelphia. .....202++-. 429 48 3,200 pT 
United Firemens, Philadelphia.. 1,380 419 161,372 30.3 
United States Fire, New York.. 1,187 1,598 153,340 | 134.6 
Virginia State, Richmond........ 1,875 ,076 124,375 57.3 
Westchester, New York.......... 2,548 1,634 267.366 64.1 
Western, BC Oe 2,828 1,292 247,824 45.6 
Williamsburgh City Fire, B’klyn. 2,732 561 294,482 20.5 
NOMINEE 3c) 5aSe co sci n de ona Ve eees } 504,734 182,288 89,114,044 36.1 
Mutual Company. 
PORUHOSS. Waele o0700 cede. een senes 2,396 2,971 257,825 | 124.0 
Marine Business. 
Mercantile F. and M., Boston.. 4) ee 128,337 




















t Losses paid. § Estimated. 
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omg 
NAME AND LOCATION OF Premiums Losses Risks Written | 0 9.3 
Company, Received. Incurred. | and Renewed. | $46 
i 
pu 
Kansas. 2 $ $ % 
Me AAR, i ce cidisasccunave 62,263 33,308 4,963,476 53.4 
Agricultural, Watertown 8,303 11,301 631, 136.1 
American, Newark .......... aa 22,499 12,825 2,733,527 57.0 
American, New York............ 2,894 2,513 189,340 86.8 
American Central, St. Louis.... 38,169 32,206 2,905,533 84.3 
American Fire, Philadelphia..... 6,912 4,844 917,688 70.0 
British America, Toronto........ 8,196 10,141 487,277 | 123.7 
CAGE, SE. LOG dccdcacccccess 7,117 475 561,138 20.7 
Commercial Union, London..... £0,987 18,325 3,466,730 35.9 
Concordia Fire, Milwaukee...... 19,363 953 1,873,813 66.9 
Connecticut, Hartford ........... 65,509 40,657 6,263,732 62.0 
Continental, New York.......... 146,082 71,693 17,375,811 49.1 
Delaware, Philadelphia ......... 16,641 14,450 1,077,315 | 86.8 
Farmers & Merchants, Lincoln. 23,745 9,510 2,140,145 40.0 
Fire Association of Phila., Phila. 23,586 19,086 2,088,219 80.9 
Firemans, Baltimore ...........+. 2,158 847 181,866 39.2 
Firemans Fund, San Francisco.. 28,426 17,281 2,700,547 60.8 
Franklin, Philadelphia .......... 3,643 554 295,690 70.1 
German, Freeport ..........cccee- 126,973 333 12,923,029 51.4 
German Alliance, New York.... 5,046 8,220 365,353 | 162.9 
German-American, New York... 58,028 42,223 6,414,486 72.7 
Germania, New York............ 14,167 4,174 1,194,281 29.4 
Girard F. and M., Philadelphia. 9,373 6,325 948,313 67.4 
Glens Falls, Glens Falls.......... 15,194 239 1,783, 60.8 
Greenwich, New York............ 10,846 804 5328, 71.9 
Hamburg-Bremen, Hamburg.... 7,794 10,068 566,731 | 128.9 
Hanover, New York...........+.. 23,862 19,968 1,743,439 83.6 
Hartford, Hartford ......-.cccoce 82,322 1336 6,395,288 66.0 
Home. NGO SOGisedcccccccecsces 169,274 74,296 19,438,288 43.9 
Isnperial, Londomi ..c.ccccccecsess 12,786 6,375 920,224 | 128.1 
Indemnity Fire, New York...... 1,794 ,720 128,125 95.8 
Ins. Co. of North Am., Phila.... 37,992 27,005 3,155,437 71.0 
Liv. & Lon. & Globe, Liverp’l. 54,643 24,607 6,851,213 45.0 
Liv. & Lon. & Globe, N. Y...... 1,843 2,035 161,261 | 110.4 
London Assurance Corp., Lon.. 9,109 9,870 758,660 | 108.3 
London & Lancashire, Liverp’l. 12,691 10,128 957,791 79.7 
Manchester, Manchester ........ 16,955 12,539 1,224,902 73.9 
Mercantile F. and M., Boston... 2,153 1,872 221,490 86.9 
Merchants, Newark ............. 12,626 17,326 1,231,882 | 137.2 
Milwaukee Mechs., Milwaukee.. 22,730 14,172 ,497,953 64.9 
National, Hartford .........c.c0. 49,681 35,738 5,227,205 71.9 
New Hampshire F., Manchester. 23,843 26,677 2,255,061 | 111.8 
Niagara Fire, New York......... 35,492 21,939 2,722,119 61.7 
North Brit. & Mercantile, Lon.. 33,135 18,661 3,018,602 56.3 
Northern Assurance, London.... 14,742 5,197 1,071,903 35.2 
Northwestern Nat., Milwaukee.. 29,765 16,872 3,453,785 56.7 
Norwich Union, Norwich ....... 13,181 8,765 965,386 66.4 
Orient, Hartford ...cccccccesscess 10,744 497 841,054 60.4 
Palitin€ LOMO ccccccdanncceses 5,529 8,062 1,977,680 51.8 
Pelican. New Yael <c.ccccsescece 306 2 28,000 6 
Pennsylvania, Philadelphia ..... 27,286 22,770 2,240,827 83.4 
Phenix, a eakGdanedacuased 92,573 56,925 7,163,555 61.4 
Phoenix, Hartford ...........0+06 33,927 23,960 3,280,059 70.6 
Pen, PGMOOW csvecacacescnace 14,648 6,642 2,093,773 45.3 
Prov.-Washington, Providence... 22,041 9,712 3,470,587 44.0 
Prussian Natiorial, Stettin....... 8,808 5,325 1,204,051 | 60.4 
o> of America, New York... 20,026 21,033 1,533,656 | 105.0 
eading Fire, Reading........... ,424 1,323 | 522,446 24.3 
Reliance, Philadelphia ........... 11,185 10,064 978,965 89.9 
ROgGl, ZAGGENGO! oa ccnccsecdcces 28,688 26,504 2,998,168 92.4 
Royal Exchange, London ....... 6,257 7,891 630 | 126.1 
St. Paul F. and M., St. Paul..... 36,997 26,438 3,970,663 71.4 
Security, New Haven............ 9,856 6,180 1,214,167 62.7 
Shawnee Fire, Topeka........... 260,722 107,524 | 16,354,159 41.2 
Springfield F. & M., Springfield. 90,717 51,208 | 7,256,179 56.4 
Spring Garden, Philadelphia.... 13,179 e 10,468 | 1,347,730 79.4 
See RAMONE civccctsesavenagedes 12,121 13,566 | 790,266 | 111.9 
Traders, CHicago .....c.ccccccese 12,598 13,156 | 983,992 | 104.4 
United Firemens, Philadelphia. .| 3,166 1,768 | 196, 55.8 
Westchester Fire, New York.... 841 22,008 | 1,664,535 | 105.5 
Westert” Taree 2 cccccccodcces 19,892 13,959 | 2,566,445 70.1 
Western Underwriters, Chicago. 11,228 6,254 | 941, 55.7 
Wiliamsb’gh City Fire, B’klyn.. 0,712 7,237 1,078,475 67.5 
TOME ic ccacane accsnauneuaes 2,238,570 1,375,909 | 206,102,263 61.4 
Texas. 
Prosperity. 





Liberal Renewal Contract. 








Northwestern Mutual Life Ins. Co. 





The above quartette of good things will each contribute 
to your future success if you contract with 


LEE & LEE, Gener 


DALLAS, - 


al Agents 


TEXAS 





ee 
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Figency Wants. 





Figencp Wants. 





HEN WORKING FOR THE MUTUAL LIFE YOU 
NEEDN’T INTRODUCE THE COMPANY. 


WANTED, for permanent location as CITY MANAGER, a capable 
producer Exceptional opportunity for the right man. Kansas is prosper- 
ous; business is to be had easily; fine climate; magnificent school system; a 
home State. 
Address, with particulars of experience, etc., 
PANCOAST KIDDER, MANAGER, 
THE MUTUAL LIFE INSURANCE COMPANY OF NEW YORK, 


TOPEKA, KANSAS. 








Salvage Companies. 








+ io HITT SALVAGE CO. 
ATLANTA, GA. 


Cotton Salvors, Appraisers and Adjusters. 


Actuarial. 


AVID PARKS FACKLER, 
Ex-President Actuarial Society, 


CONSULTING ACTUARY, 


35 Nassau St., NEw York (Rooms 1404-5). Telephone 5427 Cortlandt, 
Letters addressed—D. P. Fackler, Actuary, New York—arrive promptly. 

















iat C. WRIGHT, 


Successor to ELizur WRIGHT. 
CONSULTING ACTUARY. 

Fixed and reasonable charges for all sorts: of Actuarial and Account- 

ant work. 

45 MILK STREET, Rooms 77-87, BOSTON. 

Western Union Code. Cable address, ‘‘ Actuary.” 


Telephone 2662 Main. 





— MENANDER DAWSON, 
CONSULTING ACTUARY. 


The patronage of Companies, Societies, Agents and Private Per- 
sons solicited, 


Room 556. No. 11 Broadway, New York, N. Y. 





R E. FORSTER, 
e 
CONSULTING ACTUARY, 


1001 Chestnut St., PHILADELPHIA. 


A RENEWAL CONTRACT WITH 
THE MUTUAL LIFE 





For Particulars Address 
HERBERT N. FELL, General Agent 
WILMINGTON, DELAWARE 





ENNIS UNDERWRITING AGENCY CO. 


(INCORPORATED) 
MANAGERS TRANS-MISSISSIPPI DEPARTMENT 
HARTFORD LIFE INSURANCE CO. 





WE ARE ANXIOUS TO OBTAIN THE SERVICES of four 00d personal 
roducers, to complete our Special Executive Agency Department in Missouri and 
ansas. We are in the field with an offer to sich men which SHOULD NOT BE 

OVERLOOKED BY ANYONE WHO CAN WRITE BUSINESS. 

There is NO FINER FIELD IN THE WORLD than Missouri and Kansas offers 
for personal writers, and under the contract which we are prepared to offera MAN WHO 
CAN GET APPLICATIONS IS SURE TO MAKE MONEY. Address for full 
particulars, 


HUGH C. DENNIS, President, 
Dennis Underwriting Agency Co., 
Mermod & Jaccard Building, St. Louis, Mo. 





O SUPERINTENDENT OF AGENTS.—TO A 
good organizer who can, through his appointments, produce 
satisfactory business, a good contract is open with a manager of an 
old line company in a Southern State, with established business of 
best quality. Address with references to N. W. S., care of THE 
SPECTATOR. 





CALIFORNIA! CALIFORNIA! 
ANTED—BY A PROMINENT NEW YORK COM- 


pany, three reliable business getters as County Managers. Exclusive territory. 
Business conditions best in history of the State. More business written in 1900 in my field 
than in the three years preceding. Top-notch commissions with long time renewals. 


Address 
HOWARD PERRIN, “Chronicle” Building, San Francisco. 





IFE INSURANCE AGENTS WANTED IN TEXAS 
to solicit for the Old Hartford Life Insurance Company. 


Come to Texas, where wheat, corn and cotton grow in the same field; where cattle in 
great herds graze on a “* thousand hills”; where oil spouts from the earth in many valleys, 
and the people and banks have money to burn. 


I take notes and make advances. I wrote $2,598,000 in 1900. Texas is the best field on 
earth fora hustler. Reference, National Exchange Bank, Dallas, Texas, 


W. H. PATTERSON, Manager, 
Trust Building, Dallas, Texas. 


ANTED—IN OREGON, WASHINGTON AND 

Idaho, a good producer for a District Managership by a leading 

agency of the Washington Life that is writing the largest business per capita 

of any of the company’s agencies. 100% increase in Igo0I over 1900. 

Yearly issues over $1,000,000. Salary, commission and renewal contract 
to reliable party. Address, with references, 

BLAIR T. SCOTT, GENERAL MANAGER, 
610-11-12-13 Chamber of Commerce Building, Portland, Oregon. 








EORGE MILTON STEARNS, 
ConsULTING ACTUARY. 
The patronage of Western Companies solicited. 


Offices 720-724 Walnut St., second story, Foster’s Opera House Block, 
Dgs Morngs, Iowa. 


HEALTH INSURANCE. 


ANTED—RESPONSIBLE, PUSHING AGENTS 

to sell the most liberal Health Insurance Policy—with DEATH INDEMNITY— 
on the market. No medical examination. Agents are making large income. Why not 
you? For territory and particulars, address W. E. Switzer, General Agent—Health 
Insurance Department—The Security Trust & Life Insurance Co., 25 Broad Street, N. Y. 








UBLICATIONS OF C. & E. LAYTON. 


The undersigned are sole agents in the United States for the old established pub- 
lishing house of Charles & Edwin Layton of London, England, whose long list of publications 
on fire, life, marine and other branches of insurance embrace the most valuable and s' 
treatises on these subjects. 


Senp Five Cent Stamp For CATALOGUE. 


THH SPECTATOR COMPANT 


ALEDONIAN INSURANCE COMPANY 
OF SCOTLAND. _ Founded 180s. 


HE Oxpgst ScotTtisH INSURANCE OFFICE.”’ 
UNITED STATES HEAD OFFICE, 27-29 PINE STREET, N. Y. CITY. 
STATEMENT, JANUARY Ist, 1 





95 WILLIAM STREET, NEW YORK, 


BSS oo wiske ce cceseocbuckeeees bub acane webbed Geni asewaucesasukususcesewsen’ $1,865,818.89 

UTE Fi Bw kscctisccccceswsccnunmccccesccaa Siskin aiakaesecaddcetandusaass 1,028,279.67 
NET SURPLUS IN THE UNITED STATES..................- $837 539.22 

N. A. McNatt, Assistant U. S. Manager. 


Crares H. Post, U.S. Manager. 
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Prominent Agents and Brokers. 


Prominent Agents and Brokers at Chicago. 











DUGRO BUTTLES, 
e 57-59 William Street, N. Y. 
SURPLUS LINES. 


LA GARDIENNE INSURANCE COMPANY, PARIS, FRANCE. 
Telephone, 408 John. 


E ROODE & FAULKNER, 
GENERAL INSURANCE AGENCY, 
148 La Satie Srreet, CuHIcaco. 
Representing Hanover Insurance Co. of New York, National Union Insurance Co. 
of Washington, Palatine Insurance Co. of London. 
Over 25 years’ experience in the theory and practice of insurance in all its branches 
Your patronage invited. 





pee & CORTIS, 
19 LIBERTY STREET, 
SURPLUS LINES. 


Lelephone, 4081 John. NEW YORK CITY. 


M. J. NAGHTEN. F. A. NAGHTEN. 
: ee NAGHTEN & CO., 


FIRE INSURANCE, 


J. I. NAGHTEN, 


Established 1863. 181 LA SALLE STREET, CHICAGO, ILL. 





ERBERT BUXTON, FIRE INSURANCE 


76 WILLIAM STREET, NEw YORK 
SPECIAL ATTENTION GIVEN TO SPRINKLED AND SURPLUS LINES 


ILLIAMSON BROTHERS, INSURANCE, 
MEMPHIS, TENN. 
Assets represented over $100,000,000.00 
Writing a general business throughout the South. 
Oil Mills, Cotton Gins, Wood Working Plants and Lumber Our SPECIALTIES. 
Reference, R.G. DUN & CO. 
RICHARD L. ROBERTS RICHARD A, OSMUN 
ROBERTS AND OSMUN, 
49 LIBERTY STREET, - = =- = =— = NEW YORK. 
INSURANCE BROKERS. 


Ge Handling of surplus lines a specialty. 
FIRE - TRANSPORTATION - MARINE 


RWIN S. LOEWENTHAL, 
56-58 Pine St., New York. 
Correspondent for 
FRANKLIN INS. CO. of EVANSVILLE, IND., 
in the Metropolitan District for Surplus Lines. 














| * eemaeeaeal R. TUTTLE, 


Syracuse, N., Y. 
STATE AGENT 
Home Fire Insurance Co. of Baltimore. 


Firemen’s Insurance Co. of Baltimore. 
American Insurance Co, of Boston. 


Established 1867 
Established 1825 
Established 1818 





W. C. BENNETT. ESTABLISHED 1869. J. Burns ALLEN. 
HARLES TREDICK & CO., INSURANCE AGENTS 


and Brokers, 339 Walnut Street, Philadelphia, Pa.- -Special attention given to 
Surplus lines. 


GEO. W. MONTGOMERY. M. L. C, FUNKHOUSER. 


MONTGOMERY & FUNKHOUSER, 
INSURANCE AGENCY, 184 LaSalle Street, Cuicaco, ILt. 
Firemen’s Ins, Co., Newark ; Concordia Fire Ins. Co., Milwaukee; Potomac Ins. Co., Wash- 


ington ; Farmers’ and Merchants’ Ins. Co., Lincoln, Neb.: Lloyds Plate Glass Ins. Co., New 
York, and Union Surety & Guaranty Co., Philadelphia, Pa, 





T. MARSHALL & CO., FIRE INSURANCE, 
e 470 Calumet Building, No. 189 La Salle Street, Chicago. Facilities for placing 
large lines on all classes of insurable property. 








Life Insurance Loans and Investments, 








IFE INSURANCE POLICIES PURCHASED. 
LOANS ON SAME AT 6 PER CENT. 
Endowment, tontine and distribution policies discounted at 6 per cent. 
Give larger cash and loan values than companies, 
Premiums continued to maturity of policies. Commissions paid. 
Reference: The Merchants Loan and Trust Co., Chicago. 
JOHN V. FOX, EQUITABLE BUILDING, CHICAGO, ILL. 





Life Insurance Policies Bought 
AT INVESTMENT RATES. 
LOANS ON SAME. 


On all deferred Dividend Policies bought, Premiums are continued to the end of the 
Dividend (Tontine) term, and thus Agent’s ‘“‘Renewal Income”’ in these policies is preserved. 


RICHARD HERZFELD & CO., 06 Nassau St, New York. 


ESTABLISHED 1874. 
Reference by permission : 
The National Bank of North America, New York City. 
The North American Trust Co., New York City. 


Western Office, 171 La Salle Street, Chicago, Ill. 











Tnsurance Lawyers. 


Mercantile Agencies. 








D. GARRETT COMPANY, 


: 29 LIBERTY STREET, NEW York. 
INSURANCE STOCKS BOUGHT AND SOLD. 


THE INSURANCE REFERENCE BOOK FOR 1oo1. 

In addition to the usual statistical and historical data concerning Fire, Marine 
and Casualty Companles, the 1901 edition contains Assets, Liabilities, Losses 
Outstanding, Unearned Premiums, Net Surplus, Premium Receipts, and Loss and Expense 
Ratios for five years; Dividend Rates for 24 years prior to 1899. General and Special 
Agents ; and short Rate Tables. 


Price, with Monthly Supplements, $10 Per Annum, 








ANTED, BY THE CONNECTICUT GENERAL 

Life Insurance Company of Hartford, Conn., as District Agents, energetic, reli- 

able men, who can and will personally secure application for insurance. Address, wish 
reference and experience (if any), the COMPANY, Hartford Conn. 





OLMES’ MERCANTILE AGENCY 


Devoted exclusively to the interests of Life and Accident Insurance Companies 
and engaged only in —— them REPORTS, INVESTIGATIONS and IN- 
SPECTIONS in any part of the United States and Canada from reliable Attorneys-at-Law, 
and no pains or expense is spared to get reliable, prompt and satisfactory reports. 
THERE IS NO SUBSCRIPTION FEE REQUIRED. 

My blanks for reports are supplied free, in quantities desired, and I render a detailed 
statement and bill on the first of each month, only for reports returned made during the 
previous month. Special trained Inspectors in my employ in all large cities. I have per- 
mission to refer to any of the many Companies for whom I now do business. Correspond- 
ence solicited. 

CHARLES 8B. HOLMES, Proprietor. 182 NASSAU 8T., NEW YORK, N. Y. 
(LIcENSED AND BONDED UNDER New Vorx Strate Laws.) 








SSOCIATED UNDERWRITERS AT SOUTH AND 
NORTH AMERICAN LLOYDS, 
19 LIBERTY STREET, NEW YORK. 
BOUGHAN & CO., Attorneys. 


SURPLUS LINES solicited from Agents and Brokers throughout 
the United States. 
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THE ARK FIRE INSURANCE COMPANY 


OF CINCINNATI, OHIO. 


ORGANIZED FEBRUARY 24, 1902. 


CASH CAPITAL, $200,000. SURPLUS, $100,000. 


WILL BEGIN OPERATIONS JUNE |, 1902 


CORRESPONDENCE SOLICITED FROM AGENTS 
AT DESIRABLE POINTS. 
Hon M. Donna -ty, Pre-ident. FrepE*icK D. Prenticg, Vice-Pres. and Tr-as, 
A. K. Mvurray, Sec’y and Gen’1 Mgr. ‘F. F. Murray, As»’t Se y. 
ADDRESS ALL COMMUNICATIONS TO A. K. MURRAY, SECRETARY 





INCORPORATED 1886, 


FIRST STOCK ACCIDENT INSURANCE CO, 
ORGANIZED IN ILLINOIS. 


y » Deposit with State of Mlinois, $100,000 


ie ACCIDENT AND HEALTH 


\CCIDENI 
INSURANCE 
EXCLUSIVE TERRITORY, 
LATEST AND MOST LIBERAL POLICIES, 
PRODUCERS WELL PAID, 
WRITE: 


A, E, Forrest, The Rookery, Chicago, I’. 









THE 
ENTRAL ACCIDENT INSURANCE CoO. 
PITTSBURG, PENNA. 
A STRONG STOCK COMPANY. 


ITS ACCUMULATIVE COMBINATION ACCIDENT POLICY 
BY FAR the best contract written. 


Also sells an improved form of Pla‘e Glass Insurance, 


Agents Wanted. 


ADDRESS THE COMPANY, PITTSBURG, PENNA, 





> see neaes AGENTS WANTED 
TO MEN OF GOOD CHARACTER AND ABILITY 


THE ILLINOIS LIFE INSURANCE COMPANY 


WILL GIVE EXCEPTIONALLY ATTRACTIVE 
GENERAL AGENCY RENEWAL CONTRACTS FOR 
DESIRABLE TERRITORY. IF YOU ARE IN POSITION 
TO CONSIDER AN AGENCY FOR THE COMPANY; 
ADDRESS THE HOME OFFICE, 


134 MONROE STREET, ‘ ™ ‘ . CHICAGO. 





THE 
ENNSYLVANIA CASUALTY CO. 


Scranton, Pa. Incorporated 1899, 


$100,000 Deposited with Pennsylvania Insurance Department. 


W. W. WATSON, President. F, H. KINGSBURY, Secretary. 
G. W. PHILLIPS, Superintendent of Agents, 


HEALTH, ACCIDENT AND LIABILITY 
INSURANCE. 


Liberal contracts and prompt settlement of claims guaranteed. 


$600,000.00 


Deposited with various State Insurance Departments protects Policy- 
hoiders under our system. 


[imperial Registry Jo. 
5, 7, 9 and 11 Broadway, New York City, 


Operating the most complete system of Registration and Identification 
combined with Accident and Health Insurance. 


SIX PLANS 
Costing $1, $2, $3, $5, $6 and $10 per annum. 


WE WANT 
MOST LIBERAL COMMISSIONS. 





Responsible General Agents and 
Representatives in every State. 





TO AGENTS 
The Policies of the 


REAT EASTERN CASUALTY AND 
INDEMNITY COMPANY 





ARE LOWER IN COST 
than those of any other stock company. 


WRITE FOR SAMPLE. 


290 BROADWAY, - - - NEW YORK 


CORNELIUS VAN COTT, President, Postmaster of New York. 
LOUIS H. FIBEL, Vice-Pres. and Secy. THOS. H. DARLING, Asst. Secy. 
RALPH MARDEN, Supt. of Agencies. 


Sh! Yop fa dpi 


invites correspondence with Agents and Brokers in PENNSYLVANIA. 
NEW JERSEY, DELAWARE, OHIO and the DISTRICT OF 
COLUMBIA. 
LIBERAL POLICIES AND LIBERAL COMMISSIONS, 
Address HOME OFFICE, 


116 N. Broad St., Philadelphia. Pa. 














FIRST CLASS AGENTS in Maryland, Virginia 


and Pennsylvania can 
secure the Most Liberal Commission Contracts issued 
by any Company. Best and most easily sold Policies. 
Investigate. Address, 


Baltimore Mutual Life and Annuity Co., 


HOME OFFICE, 
BALTIMORE, MD. 














Patent Title and Guarantee Company, Inc. 


J, M, BILLUPS, Jr. & 00., Gen’l Managers, 
150 Broadway, New York. 


~ PATENT 
PRoTECTED, 
BY THE 


paTENT Tite | Patents and Copyrights protected 
N GCunpantee%g against infringement. 


NO YORK. 4 


Special Contracts for Patents already infringed. 
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Condensed Statement of the Twentieth Annual Report of 


HE KANSAS MUTUAL LIFE INS. CO. 
JANUARY 1, 1902. 


Total Cash TneomMesesrrececccccccccccccsccccccccesscccccsces eoeeeeeeee $412,875.52 
Total Bapeniditures | ci. oa cescecicescigceccocsccecsecccccdacesedovaceees 313,384.87 
Excess of Income over Disbursements........... Fiaieuay tnd en deh « $9,490.65 
kta t Des ccc se . Sed. cht dacde cided cok « eaenendnc cuss chenmaeuns 617,057.18 
T ieiitting: Chetunrids’ G pet CGE hi iidcc ccc accvccscccetsekpeccceses 430,341.36 
Surplus to Policyholders........cscccccccccctcocccccccecvccsecceseres 186,715.82 
Raa VIRNOR: S365 Sab op is die wide ha ate o ce den de wecncaes 11,358,709.48 
Total Paid -Policyholders to Dateé........ccccccccsccccccscccecoensse 1,645,589.35 


RELIABLE, ENERGETIC SOLICITORS WANTED. 
Address, J. P. DAVIS, President. 


HE LIFE INSURANCE COMPANY 
OF VIRGINIA. Organized 1871. 


HOME OFFICE, RICHMOND, VA. 


. G. WALKER, President. 
T. WM, PEMBERTON, Ist Vice-Pres. JAS. W. PEGRAM, 2d Vice-Pres. 
W. L. T. ROGERSON, Secretary. 


The Pioneer Industrial Insurance Company of the South. 


This is a regular Life Insurance Company, chartered by the Legislature of Virginia, and 
has won the hearty approval and active support of the people by its promptness and fair 
dealing during the thirty-one years of its operation. 
Total Payment to Policyholders Since Organization, 

OVER FOUR AND ONE-HALF MILLION DOLLARS. 


Competent and reliable Industrial Agents can always find employment. 











FIRST CLASS. AGENTS in Maryland, Virginia 


and Pennsylvania can 
secure the Most Liberal Commission Contracts issued 
by any Company. Best and most easily sold Policies. 
Investigate. Address, 


Baltimore Mutual Life and Annuity Co., 


HOME OFFICE, 
BALTIMORE, MD. 





ATIONAL ASSURANCE COMPANY 


OF IRELAND. 
ESTABLISHED IN 1822. 


UNITED STATES BRANCH: 
HARTFORD, CONN. 


GEO. E. KENDALL, 
Manager. 





“PACIFIC” POLICIES PROMOTE PROSPERITY. 


HE PACIFIC MUTUAL LIFE INSUR- 
ANCE COMPANY OF CALIFORNIA. 


Pacific Mutual Bidg.,  - 


Accident. Health. The strongest institution of its kind in the 
World. Policies SUPERIOR. Commissions INTERESTING, 





San Francisco. 
Life. 





EASTERN OFFICES; 174 BroApwAy, New York. 
EARLES F, HOLMES, SgecreTAry EASTERN DEPARTMENT. 


$600,000.00 


Deposited with various State Insurance Departments protects Policy- 
holders under our system. 


; > | + 
mperial qyeqisiry Uo. 
5, 7, 9 and 11 Broadway, New York City, 
Operating the most complete system of Registration and Identification 
combined with Accident and Health Insurance. 
Six PLANS 
' Costing $1, $2, $3, $5, $6 and $ro per annum. 
WE WANT 


Responsible General Agents and MOST LIBERAL COMMISSIONS. 


Representatives in every State. 








“The Iowa Phenomenon.” 
D. F. Witter, President C. C. Crowell, Secretary 


HE NORTHWESTERN LIFE AND 
SAVINGS CO., DES MOINES, IOWA 


Paid-Up Capital, $100,000.00 


The Pioneer Company issuing the 10-Year Endowment- 
Investment Policy 
Good Agents and Managers Wanted 


Organized 1896 Gross Assets, $600,000.00 


eo INSURANCE AGENTS 
in all territories to represent the 
TRADESMEN’S LIFE INSURANCE COMPANY 


Liberal Contracts Offered Producers, 


ORDINARY LIFE, 
**CLuB PLAN”—‘ Don’t Die to Win.” 
Industrial Insurance (Monthly Plan). 
Write for full particulars, 
GrorGE W. MAson, Supt., 
Room 503, 253 Broadway, New York. 





THE 
ENNSYLVANIA CASUALTY CO. 
Scranton, Pa. 
$100,000 Deposited with Pennsylvania Insurance Department. 


W. W. WATSON, President. F, H,. KINGSBURY, Secretary. 
G. W. PHILLIPS, Superintendent of Agents, 


HEALTH, ACCIDENT AND LIABILITY 
INSURANCE. 


Liberal contracts and prompt settlement of claims guaranteed. 


Incorporated 1899. 








THE 


UNITED STATES 


FIDELITY #° GUARANTY 
COMPANY, 


BALTIMORE, MD. 
8S. W. Cor. German and Calvert Sts. 


WE WILL BOND YOU. 





Cash Capital, oS Se Oe $1,500,000.00 
Surplus and Reserve, - - - - -  1,007,689.44 
Total Cash Resources, - - - - 2,507,689.44 


JOHN R. BLAND, Pres. 


GEO. R. CALLIS, Sec. and Treas. 
ISIDOR RAYNER, Gen. Counsel. 
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RITISH AMERICA ASSURANCE CoO., 
TORONTO, CANADA. 


ESTABLISHED 1833. 


FIRE AND MARINE. UNITED STATES BRANCH. 
January ist, 1902. 


POE iki cco eink Se RE Re ee aie ate EA RE $1,363,303.01 
nS ity Sel ROO Mie ORR ROMY es (oe kA See out Gel. betes) AE PRs 874,849.36 
Se MONI oS coca cus sc abae coteecedewal civ cecshtnnkecseanopeeeee cee 488,453.65 


HON. GEO. A. COX, President. Ja J. KENNY, Vice-President. 
W. T. BLACKWELL, Supt. of Agencies. F 





HE ANCHOR FIRE INSURANCE CO, 


OF CINCINNATI, OHIO. 
ORGANIZED SEPTEMBER 380, 1901. 


CASH CAPITAL, $200,000. SURPLUS, $100,000. 


Began operations January 1, 1902. 


Correspondence solicited from agents 
at desirable points. 


Hon. M. Donne ty, President. FREDERICK D, Prenticz, Vice-Pres, and Treas, 
A. K. Murray, Sec’y and Gen’l Mgr. F, F. Murray, Ass’t Secy. 


PHENI 


OF BROOKLYN, N. Y. 





INSURANCE 
COMPANY 





NEW YORK OFFICE: 
4% CEDAR ST. 





HE MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY, SPRINGFIELD, MASS. 
INCORPORATED 1851 


Assets, Jan. 1, 1902, $28,291,564.38. Liabilities, $25,905,423.85 
Surplus, - - - $2,386,140.53 


JOHN A. HALL, Presipent. HENRY M., PHILLIPS, Ssecretary 


Albany Office: 10 and 11 Natl. Com. Bk. Bldg., W. F. Winship, Manager 
Syracuse Office: 424 Onondaga Co. Sav. Bk. Bldg., Dow, Behm & Co,, Managers 
Buffalo Office: 706 D. S. Morgan Bldg., Dow, Behm & Co., Managers 


New York Office: 71 and 73 BROADWAY 
Grorce J. Wicut, Manager 





HE EQUITABLE LIFE INS. CO. 
OF IOWA 


has some first-class openings for GENERAL AND DISTRICT AGEN- 
CIES in Pennsylvania, Ohio, Illinois, Indiana and Michigan. Contracts 
direct. 


POLICY RESERVES DEPOSITED WITH THE STATE. 


This may be YOUR opportunity to build up a permanent and profit- 


able agency. 
ADDRESS THE COMPANY AT 


DES MOINES, TOW A... 





RECORD OF LIFE INSURANCE POLICIES. 


A handy memorandum book of thirty-two!pages and cover, designed 
to enable insured persons to record and show the annual cost of the 
policies they carry. 

On the even numbered pages is space for a description of the policy 
and on the opposite pages are columns to be filled in, showing the date 
of payment, amount paid, cash dividend (if any), net cost for the year 
and total cost to date; also showing additions to policy and the sum the 
policy has increased to. Space is provided for the records of at least 
thirteen policies, Pages are also given to be filled in with a yearly 
summary of payments and credits on all policies held. 

Agents will find this useful for presentation to their clients on 
delivery of a policy. 

Send 25 cents for a sample copy. 


THE SPECTATOR COMPANY, 
95 William Street, NEW YORK. 


ERMANIA FIRE INSURANCE CO., 


62 AND 64 WILLIAM ST., cor. Cedar St., NEw YorK. 





ORGANIZED 1859. 


STATEMENT, JANUARY I, 1902. 


Cas CRO on oss cee eee ces ceed Sonu aids Jaweninwnwsanbeseceneausin $1,000,000.00 
Reserve for Unearned Premiums... ...- 2-00 ---e00 non nnn n anne eee eeee ence 1,782,129.03 
Reserve for Losses under adjustment .... ...... 2.2200 -cncee ecceen ---cnn eeenee 104,625.25 
Pimmsive foe Bi GUOr CHAINS oon css Sein vein dees wcndonndredscceaucsdaccaaben 58,773.82 
PRR NEN su ono oon nian cwabnn co bbnnasebosedeoumesusoehenecactanosenes 2,484,447 51 

TOG BOE Secs cccscccsicaccddstunndckucauonseudsssuwcdsan conten seers $5,429, 985.61 


HUGO SCHUMANN, PrssipEntT. 


Cuas, RuYKHAVER, 


Fr. Von BeRNuTH 
: Gustav Kenr, 


Gro. B. Epwaxps, { Secretaries, 


} Vice-Presidents. 





CHARTHRED 1866 
THE OLD RELIABLE 


-JARTFORD LIFE INSURANCE CO. 
HARTFORD, CONN. 


In its Industrial Branch, issues Whole Life, Endowment, Semi- 
Endowment, and Life-Endowment-at-Age-80 Policies in Amounts from 
$10 to $500, and from ages 2 to 60. 

These policies are plain in terms and conditions, Cash Surrender 
and other values are written in the contract. 

All ‘“‘ Hartford” policies are in full immediate benefit in case of 
death by accident. 

BEST to Sell or Insure Under. 
$20,000,000 Paid in Benefits. 


GEO, E. KEENEY, President CHAS. H. BACALL, Secretary 





OU can’t make a fortune in a minute or a year as general 
agent for the PENN MUTUAL LIFE; 

But in a year you can see your way clear to a handsome 
income, increasing steadily in proportion to your ability. 

Your field is exclusive; agents of your own company 
do not compete with you ; you reap what you have sown. 

We have some open territory—not much—reserved for the 
right men. To ascertain whether or not our general agents are 
prosperous send for a list of 145, with whom you are at liberty 
to correspond. 


HENRY C. LIPPINCOTT, Manager of Agencies 


PHILADELPHIA, PA. 


HE CANADA LIFE ASSU RANCE CoO. 
Established in 1847, 
HON. GEO. A. COX, President. 


The Oldest, Largest and Strongest of the Canadian Companies. 





ASSETS EXCEED $24,500,000, 


EITHER BROKERAGE OR RENEWALS. 
LARGE DIVIDENDS, 


LIBERAL COMMISSIONS, 
Low RATES. 


DESIRABLE POLICIES. 


J. A. BUCKNELL, Manager for Eastern New York, 


47 Cedar St., New York City. 














